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LARGEST BUILDER OF TRUCK-TRAILERS” 


RUEHAUF pee 
TRAILERS 


FRUEHAUF TRAILER COMPANY 
is now in its 45th year as the 
world's largest builder of truck 
troilers, With 18 manufacturing 


te plants, and over 80 sales and 
service branches and distributors 
MWattonalsa save us $108,807 a year eee located throughout the country 
Fruehauf serves nearly every 


return 80% annually on our investment.” eee mele 
—FRUEHAUF TRAILER COMPANY, Det 


Nation’s Motor Transport System 


“TRADE MARK REX 


ACCOUNTING MACHINES 
ADDING MACHINES + CASH REGISTERS 


THE NATIONAL CASH REGISTER COMPANY, bart wee paper (No Carson Reauieto) 


1039 OFFICES | 2 COUNTRIES * 75 YEARS OF HELPING BUSINESS 





There’s extra profit 
for you right 


in your telephone 


Long Distance gets you to 
your out-of-town markets quickly— 


earns you money through extra sales 


PLACE YOUR CALL—and you're right in you Hoosier Tarpaulin & Canva 
prospect's office. You can find out what he needs Goods Co., Indianapolis, ave 
. answer his questions .. . ask for the order. a :; 

ages $150,000 a monti 
ALSO, tell your out-of-town customer to call vou orders called in collect 


collect before his supply of your product runs short. all parts of the country. I 


BOTH WAYS you profit and through a sales tool dollar spent on Long Distance 


that’s on your desk. Why not try it right now? calls brings in $150 in sale 


BELL TELEPHONE SYSTEM (B) 


LONG DISTANCE PAYS OFF! USE IT NOW FOR ALL IT'S WORTH! 
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SIDE LINES 


Grand Tour 


In Manhattan's caverno 


last month, the Soviet Exposition 


s Coliseun 


conceived as a show 

products possible unde 

nist society and dedi 

proposition that anythi: 

can do Russia 

opened to mil 

while the spotli 

nist industry (the 

chance to show 

cow late t! 

nations of West 

Europe re 

ting on qu te 

show ot thei 

Without fanfare 

European econon 

IS enjyoving a pros- 

perity unsurpassed 

Since any time De 

fore World W II 
Recently back 

from a grand, eve 

opening tour ol 

of Europe's b 


industrial 


nations 


Financ } Eimer M 


FORBES al 


Editor Elmer M 


for himself some of the progress 


Shankland saw 


and achievement that hardworking 
Travel- 


ing by ship, plane, train, bus and 


Europeans have wrought 
auto, Shankland spoke with the 
heads of top publicly held Euro 

pean companies, went through steel 
mills and textile mills, electrical 
plants and auto plants. By the time 
he returned, Shankland had ar- 
rived at some arresting opinions 
on how continental companies 
shape up with our own, along with 
some interesting views on. the 
workings of Europe's Wail Street 

Excerpts iron his field notes 

Uppermost in the min busi- 
nessmen here is the common Mat 

ket. The more optimistic envisior 
a doubling, perhaps, of gross na- 
tional p oduct ove 


ade. This 


gain of some 60 reg red 1 the 


would comp: with a 
last ten years. The rojected goal 
may not be too high The Common 
Market countries have a populat on 
comparable to that of the U.S., and 
their needs are by no means satis- 
fied. With a rising level of dis- 
posable personal income, the stimu- 
lus for a rise in living standards is 
definitely there 

Common Market Mutuals 


ne rship ot corporate snare hith- 


Own- 


erto 
few is not very 
Common Market 
notorious to 
nation conta 
reports pa 
sales and ca 
some companies 
nents are trvi 
ownerst 
know ledgeabk U 


be Rint 


broade 


Shankland 


media Well 
cized, their 
are in striking contr: 
ditionally staid 
financial commu! 

All this widesy 
the part ol Europe an and 
small investors has beer 
to a very large extent 
Stock prices (e.g 
many, stock prices 
50 in the last year) 

The Innocents Abroad 
tering to some industrialis the 
newly awakened interest of Ameri- 
can investors in European tockKs 1 
a source of alarm to others Thi 
worry stems from the limited num 
ber of shares available, t 
belief that U.S. fund 
needed and the habit 
corporate bra ! 
closing data lr 
questions tron 
which the Ame 
accepts a 
are enough 
European manager it 

All in all, thoug! 
with far different probletr 
economic and political, t 
pean businessman in 
as comparing very 
acumen and technic: 


our own particular 
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Who's making money 
in the market ? 


That's easy. 
People who buy stocks. People who sell them. 


But that doesn't mean everybody by a long shot. And it cer- 
tainly doesn’t mean that anybody can make money in the market 


by indiscriminate buying and selling. 


What it does mean, however, is that now—as always—a pru- 
dent man can find sensible opportunities for investment—can 
risk his money in reasonable expectation of making a profit 

We know, because we think a fair number of our own cus- 
tomers are prudent investors eee 

Because over the years—through good times and bad—-we've 
seen a fair number of them make satisfactory financial gains. 

Naturally, we like to think that our help has played at least 
some part in their investment success. 


Merrill Lynch, Pierce, Fenner & Smith Inc. 
Members New York Stock Exchange a I] P pal I 
70 Pine Street, New York 5, N. Y. 


Of 


id all othe 


“ 1 s 








MAINE to MIAMI... Mexicali to Nome, Alaska... America’s vast highway network offers 
the world's greatest scenic wonderland. Today, travel-loving Americans find more and more 
highways built of tough, smooth-riding Asphaltic Concrete. Asphalt's soaring popularity means 
intensified effort by the nation's oil companies. Sunray, a leading producer of asphalt and 
heavy oils, is “tooling up" to meet the mushrooming demand proving again that oil 


progress and America's progress go hand in hand 


OX is the brand name of quality products manufactured by 0 X Sunray Oi! Co 








watch 


SUNRAY MID-CONTINENT 
SUNRAY OIL COMPANY 


General Offices — Sunray Bldg. — Tulsa 


GROW 
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READERS SAY 


intitrust vs. Patent Rights 


Sir: Pitney-Bowes Inc. has been coerced 
by the Justice Dept. into signing a con- 
sent decree opening its postage meter 
patents to royalty-free licensing (Forses 
May 15). Other companies have suf- 
fered the same treatment. In such cases 
do patent laws any longer have real 
meaning to ensure to the patentee the 
financial fruits of his ingenuity? 

[Even] if it is argued that monopoly 
laws can and shall override the patent 
laws, why, nevertheless, must the licens- 
ing be royalty-free? It would seem only, 
reasonable that the competitor who has 
done little or nothing creatively should 
be required to pay 

Davin BaLrout 
Madison, N. J 


Two-way Lever 


Sir: In your June 15 issue you refer to 
the leverage on the common stock of 
Pittsburgh Steel Co., but a lever has two 
ends and you mention only one 

The other end of that lever has to 
with dividends, particularly on the 
million of preferred stock. If 10 vea 
ago, that preferred had been converted 
into income bonds of the same _ face 
value and interest rate, the | cumulative 
tax payments would have been reduced 
by some $12 million. That in turn could 
have been used [to reduce] the bond 
issue, and the company might have som« 
money left to pay dividends on commor 
stock. Perhaps the management doesn't 
need the dividends; but as one of the un 
fortunate 8,600 stockholders of Pittsburg! 
Steel, I certainly could use some 

JOSEPH SCHAFFERS 
New Bern, N. C 


Tourists Beware! 


Sir: When you point out 
sense About Gold” Forses, June 
the spending of American tourists 
contributes to the U.S. trade defi 
should be a caution to all American 
consider our trade balances and 
reserves important. Travelers should 
member that economically when we 
leave that $10 or $10,000 in another cour 
try, just as surely as if we had taker 
gold bar out of the country, so we 
contributing to a lowering of ou 
too ample reserves of gold 

James J. NEWBERE 

Yonke rs, N. Y 


The Army & The Economy 


Str: Since I have read Forses’ covera 
of the Army, my esteem has reached 
new high. I think you gave one of the 
fairest, clearest pictures that I have eve 
read about our efforts, and your criti- 
cisms, wherever leveled, certainly a} 
peared fair. An honest job of crack re 
porting! I have heard many favorable 
comments around the Pentagon 

C. V. CLIFTON 

Brigadier General, GS 

Deputy Chief of Informatior 
Washington 
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Sir: a remarkably fine viece of 
journalism. From personal experience, 
I can say that it is factually accurate. . . . 
I am convinced that a forthright presen- 
tation of this sort, for readers of the 
calibre of Forses’ subscribers, cannot 
fail to help the Army directly and our 
over-all defense posture indirectly but 
substantially 

F. W. FARReEwt 

Lieutenant General, USA 

Commanding, Seventh U.S. Army 
Germany 


Str: The articles are magnificent and 


are certain to bring home to the pvblic | 


the vital and necessary role the Army is 
playing in the defense of our country 
and the free world. This type reporting 
can only succeed in championing the 
cause of freedom for which we exist 


Harvey FISHER 


Major General, USA 
Commanding, Headquarters Fort Riley 
Fort Riley, Kan 


Sir: It is obvious that you held ex- 
haustive conversations with Brucker, 
Taylor and Lemnitzer. You will never 
find a more sincere and dedicated group 

Sam C. Russe. 
Major General, USA 
Commanding, U.S. Army 
Air Defense Center 
Fort Bliss, Tex 


No Horsetrades 


Sir: In an article appearing in Forses 
of June 1, concerning Mr. Gardiner 
Symonds, this statement appeared 

“Symonds .. . this time had worked 
out horsetrades with the local operators 
which left his new application for Mid- 
western unopposed.* 

*“Among other things, Symonds 
agreed to give Northern Natural 
Gas sole access to the Duluth- 
Superior market. . .” 

That statement is incorrect. Negotia- 
tions within the framework contem- 
plated by Opinion No. 316 of the Federal 
Power Commission did take place be- 
tween Northern Natural Gas Co. and 
Midwestern Gas Transmission Co., but 
no agreement was reached. Northern's 
lecision to apply to extend gas service 
to the several hundred communities (in- 
cluding Duluth and Superior), embraced 

applications now pending before the 
FPC, was made before the commence- 
ment of the negotiations with Midwest- 

rn, and Northern has not changed that 
decision. It is vigorously prosecuting both 
applications 

In specifically correcting this one state- 
ment, I do not imply agreement that the 

lance of the article is correct ol 

Northern and two other companies 
torce to fight Midwestern’s en- 


JoHNn F. Merriam 
President, 
Northern Natural Gas Co 


consideration of a 
Western Plant Site 


from a Traffic 
Manager's 


Viewpoint 


Among the various factors to be carefully considered when 
selecting an industrial plant site, transportation is of vital 
importance. 


That's where the Traffic Manager's experience and judgment 
is invaluable. He knows routes—he knows rates. 


He also knows that when a plant is located on or near Union 
Pacific trackage, he can be assured of a reliable freight service 
backed by the most modern facilities and equipment. 

Other factors such as production and communication utilities 
. » » labor and living conditions . . . also will be to your liking. 


We suggest you contact your nearest U.P. representative, or 
get in touch with us direct, for confidential plant site in- 
formation. 


& 
UNION Industrial Development Dept. 


wad = =6OUNION PACIFIC 


OMAHA 2, NEBRASKA 








| ON-THE-SPOT REPORT 


Products and Ideas 
that can pay off for you 


These stories illustrate how Koppers customers are using 
our products to cut costs, make a better product and im- 
prove efficiency. If there is an idea here that suggests a 








money-saving solution to you, just return the coupon and 


we will send ycu full information on the subjects you check. 


Koppers coatin ' New foam plastic chair frame 
aie steel c. 66% lighter than wood 


against the briny You're in for a happy surprise when you lift this revolutionary 


new Futorian-Stratford chair. It weighs about one-third as 


much as it looks like it should. Fragile? Not at all. Although 
These are railroad carfloats owned by 66! 


the Baltimore & Ohio Railroad. They 
carry their cargo back and forth between 
railroad piers in New York, New Jersey 
and Staten Island. Every day they are 
exposed to stinging corrosive salt spray 


lighter, the Dytite® foam plastic frame is many umes 
stronger than a wood frame. 

To develop this chair, Futorian’s designers needed a mate- 
rial that allowed greater freedom in designing the frame 
Dy ite provides that freedom, because it can be molded to 
almost any size or shape. Every Dytire frame ts identical 
there is no variation in size or shape. Thus, all covers can be 
pre-cut and pre-sewn. In addition, DyLite is strong, light 


and brine drippings from refrigerator 
cars which dot their decks with puddles 

For the past two years, the steel deck 
plates of these carfloats have been coated 
with Koppers BiTUMASTIC” Protective 
Coatings which, in spite of the hard 


weilg sht. shock-absorbent, water-resistant 
and economical to use. It is also a superb 
insulator. Perhaps your product can be 
made better, stronger and at lower cost 


with Dytite foam. For full 
check the coupon, 


service, have protected the otherwise 
vulnerable steel decks against corrosive 
deterioration. This BITUMASTIC Coat- 
ing is rolled on cold and dries within 
two hours, getting badly needed equip 
ment back into service in a hurry 

The B&O is using Brrumastic Coat- 
ings on their carfloats in the harbors 
of New York, Philadelphia and Balti- 
more. These coatings from Koppers Tar 
Products Division are really “front line” 
in the constant fight against corrosion 
Put them to work for you, indoors or 
out. Return the coupon, 





World’s largest sintering machine 


sets production record 


8.400 tons ot 
from a single unit! 
figure, but when you see the giant machine 
In Operation, it’s not hard to believe. Re 
cently installed at the Zug Island Plant of 
Great Lakes Steel, a National 
Steel sintering ma 
chine 


sinter product in one day, 


A staggering production 


Division of 
Corporation, the big 
is the 
12 feet 


world’s uncontested champ 

wide and 1994 feet long. An 
20 to 30°; ts expected in the 
pig iron produced by the plant's four blast 
furnaces, 


increase of 


due largely to the new sintering 


handling 
built by Koppers. 


and ore facilities designed and 


Wolman’ salts keep stadium seats looking new 


This is Ladd Memorial Stadium in Mobile, 
Alabama. built in 1949, the 
seating 86 avid, bouncing 


When it was 
capacity was 35,7 
sports fans. The seats chosen to absorb the 
shock, plus the sun, rain, wind, rot and insect 
attack pine 2 


treated with WOLMAN salts 


were vellow x 6s, pressure- 
a product of 
Koppers Wood Preserving Division. 

Now, 


ity was needed 


11 years later, more seating 


capac- 
So two more grandstand 
sections were built end of 


And 


one at either 


the field, backing up the end zones. 
mprove efficiency 


copies of the 


KOPPERS 


a series of advertisen 
and contribute to maki 
complete series to date for your product infor 


what used for ? 


was WoOLMANIZED 


seats 
lumber of course Who's 
with the perfect perfo 


seats have given for !1 


going to arguc 


rmance those original 


years ? And the new 


seats (in the foreground) match the old 


seats so well. the stadium looks brand 
all over again 

WoOLMANIZED lu 
and paintable 


wood construction 


clean odorless 
perfect for all types of 
Sound like the 


to your wood deterioration problem ? The 


nber 1s 
answel 


return the coupon for the full story 


rents which strates how Koppers prod 


1g a better product. if you 


nation file, just write 


Divisions: Chemicals & Dyestuffs « Engineering & Construction « Gas & Coke 
Metal Products « Plastics * Tar Products * Wood Preserving « International 


For over 50 years, Koppers has pioneered 


il the desig n coke 


blast 


ther 


and construction of 


ovens, coal chemical recovery plants 


furnaces, sintering plants, and many 
products and services used by the steel in 
Perhaps our I 
struction Division can help yo 


Why 


dustry ngineering and Con 


1 set produc 


uon records not check the coupon 


es" 
> 9 
" 


- 


= 
oo, eS 


“~S- 
/) 


» 


New container-making 
machine saves up to 
$90,000 per year 


They're stand 
unique “cut-off! 


gated board into sheets for t anutacture 


of paper boxes. In a operator 


will punch a button ar \ ) paper 
board will flow smoothly \ tly under the 


big knife { 


where it wall be ¢ to exact di 


mensions Productior 


Mai 


is SO 


continuou 
ntenance is minimum, Anc 
accurate that there 
Here 


off by increasing producti ind elin 


ithe machine 
practically no 


scrap loss speed ar d efficiency pay 
nat 
ing scrap loss and trimn 

as much as $50,000 per yea 
tainer Machinery Department 


designing and building this 


une 


ment. If a simular 


money 


PUT THESE IDEAS TO USE NOW!--~—— 


To: Fred C. Foy, President 
Koppers Company, tnc., Room 1428 
Koppers Bidg., Pittsburgh 19%, P 
Please send me further informat 
wing money-saving products and 
DYLITE EXPANDABLE POLYSTYRENE 
CONTAINER MACHINERY 
BITUMASTIC COATINGS 
WOLMANIZED LUMBER 


ENGINEERING AND 
CONSTRUCTION SERVICE 


Name 
Address 
City 


Zone State 


Company Job Title 





ALMOST 20 MILES PER GALLON—ON LOW-COST DIESEL FUEL! 


on 


-* 


In a recent road test, Chrysler Corporation's experimental Gas Turbine Engine averaged 19.39 m.p.g 
diesel fuel. Simple, lightweight, almost vibration-free, the Gas Turbine is the only true multi-fuel engine. 
While it “likes” some fuels better than others, it will run on almost any liquid that will flow through a pipe 
and burn with air. The big question: can the Gas Turbine be mass-produced at competitive costs? Our engi- 


neers are working hard to find the answer. ‘They're making sure that... You get the good things first from 


CHRYSLER CORPORATION 





“With all thy getting get understanding” 


FACT AND COMMENT 





by MALCOLM 8S. FORBES 


HOW STANDS THE FIGHT AGAINST INFLATION? 


In the 1930s, depression was the ugly thread which year than it did in the last boom. The Feds 
an through our entire economic life. Today inflation is Board has kept a tight rein on the money supply 
the No. One problem. So much is inflation our worst ing the bleating of the easy money boys who : 
nodern economic scourge that we have had to be careful fighting the shadow of the 1930 Depression. Happily, too 
in the past decade not to give the patient too much medi- the Federal government has finally gotter ts dollar 
cine, and send his inflationary temperature soaring, when income into rough balance with its outgo 
trying to cure recessions. Just as we had to live with These are encouraging signs that we | 
foreclosures and breadlines in the Thirties, today we have handwriting on the wall. Over all, the 
to put up with escalator clauses, a flight from bonds, economy are both healthy, but there 
pensions that shrink and ever-mounting bills for every- few danger signs: Uncle Sam's debt mar 
thing from haircuts to new houses are in a mess (Forses, July 1): some of ir export 
Are we making any progress in checking the inflationary running into serious troubles: and many European bank 
pest ers, wrongly perhaps, have become nervous about the 
It would seem that we are making at least a little prog- dollar. Thus, prosperity or no, we cannot play around 
ress. Not the least encouraging development is the tough with inflation any longer. It is good that we waking 
stand that the 12 top steel companies have taken in deal- up while we are still in fairly good shape 
ng with the United Steel Workers. They have put it The enemy, however, is insidious. He is 
pretty bluntly that they will put up with no more infla- beaten. Even if steel holds the line on wages, there will 
tionary wage demands. U.S. Steel’s VP R. Conrad Coop- be pressures from other directions in the boom months 
er has let David MacDonald know that the steelmen that lie ahead. It will be a real temptation for some busi 
egard a strike as a lesser evil than more inflation. So we nessmen to raise prices. Special interests will inveigh 
finally have hope of ending the inflationary system of fainst a tight money policy that mi ake me of the 
escalator clauses” under which workers in powerfully ream off their private booms 
organized industries were entitled to regular wage in To help dramatize the danger, Vice | ident Nixon 
creases—at the expense of investors and consumers has taken personal charge of the Admin ation anti 
whether they earned them or not. We don’t yet know how inflation crusade. The relatively new Cabinet Comn 
the negotiations will end. But this much we do know on Price Stability For Economic Growth ha 
that the steel in- 
dustry is strik- 


g a hard blow 


ond 


This is not the ' Saulnier, and 


, 
for stable prices 


URE 


- 


top Cabinet 


encouraging 


e 


¢ 


eport trom the ’ members In the 
economk tront fight against in 


neral level flation ays the 


Feri s 


committee first 


*s, while 


rising. has report, “we have 


been doing so arriy 


nore slowly tnis Richard Nixon K. Conrad Cooper Kaymond J. Saultnier lo 
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We have indeed. Society has learned how to manipu- 
late economic affairs to an amazing degree. We can con- 
trol the money supply, call on “built-in stabilizers” such 
as social security, and try many other things to make the 


economy do what we want it to. All this has made de- 


pressions far less likely. But the medicine is potentially 
inflationary. As long as we use it, we must keep anti- 
inflationary antidotes handy. We have slowed inflation 


but we haven't yet defeated it 


Notes by a FORBES Editor on the... 
... SOVIET EXHIBITION IN MANHATTAN 


What the visitor to Manhattan's Coliseum sees these 
days is not Russia as it is but Russia as it would like to be 
Not that Soviet industry is incapable of making the powe: 
plants, jet planes, sputniks, TV sets, Zil limousines and 
fancy lingerie which the Soviet government is showing 
off at its $10-million exhibit in the cavernous convention 
hall. But quite clearly the Russian economy does not 
have the sinew to turn out enough of all these things to 
supply more than a fraction of its people with the ordi- 
nary good things of life and simultaneously to remain 
armed to the teeth 

We all know that the Moscow 
dictatorship has decided to fa- 
vor arms. The frumpiness of 
the clothes most Russians wear, 
the streets almost empty of 
passenger cars, the absence of 
modern plumbing in most Rus- 
sian homes, all this has been 
reported back by every Ameri- 
can who has visited the Soviet 
Union in recent years 

But the most 
thing about the Soviet Exhibi- 


fascinating 


tion currently (through August 
10) underway is not the six 
10,000 


What most intrigued this observer 


acre display and_ the 
exhibits themselves 
was the tremendous hunger Americans from all the walks 
of life were showing to learn what Russia and the Rus- 
sians are really like 

A good half of the visitors were women. Typical Ameri- 
can housewives, mainly office workers. Also many children 
in their early teens. They wandered patiently and curi- 
ously, guidebooks in hand, through exhibitions of ma- 
chinery, scientific apparatus and scale models of powe1 
plants and laboratories. It was obvious that they wanted 
to know something, anything, about what goes on behind 
the Iron Curtain 

Unfortunately (but understandably perhaps) the Rus- 
sian exhibit seems more designed to give the Russians a 
chance to flatter themselves than to tell Americans much 
about Soviet realities. No one can fail to notice that the 
consumer goods bear no price tags—either in rubles or in 
comparative dollar figures. Are the litthe Russian Mosho- 
vich station wagons a match for the small West Euro- 


pean cars Americans are buying in such large numbers 


Model of University of Moscow 


today? Perhaps. But unless we know what they cost 
how can we compare values? How about the Russian 


“Why are 


they afraid of price tags,” one Manhattan housewife was 


phonograph records? The model apartments? 
saying as she stood in front of a showcase full of Russian- 
made watches. She answered her own question. “I guess 
they don't want us to know that these things are out of 
reach for most Russians.” 

But the price tags are not the only thing missing. The 
show lacks the style, the flair that Americans or Western 
Europeans would have endowed it with. It is as though 

the Russians were saying, “Hey 
look here, we can make al! 
these things, too,” and were 
so proud of the fact that they 
didn’t feel they had to exert 
showmanship to make thei 
point. The exhibits seem clut- 
tered and random, they give no 
impression of the scope or ex 
tent of Soviet accomplishments 
Americans, used to the beau- 
tifully 


displays of the average depart 


dressed windows and 


ment store, are likely to be 
ak Sade Wanhe Caldicanem little disappointed and con 
fused by the Soviet Exhibitior 
The show, in short, is the sort of thing which might 
overwhelm an Arab or an African from a pre-industrial 
society. But to relatively sophisticated Americans it all 
looks a little « lumsy a little amateurish. So, too, with the 
finish on some of the consumer goods. They often seen 
heavy-handed and out-of-date in styling. The two-tone 
finish on the little cars seems a little too garish, and the 
big otherwise impressive, Zil looks overchromed, like 


Detroit product of a decade or so ago. As though chrom« 
was a wonder in its own right 


No one living near New Yo 


or planning to visit the city in the next ten days should 


Still, it is worth seeing 
miss it. All in all, it is a good show for the $1 admissior 
In the meantime, perhaps the throngs of ordinary—and 
basically friendly—Americans crowding into the Coliseun 
Maybe 


it will persuade them that they have more to gain tha 


will be an eye-opener to the suspicious Russians 


to lose by lifting the Iron Curtain and letting us se« 
real Russia instead of a dres-ed-up version of wha 
would like to be 
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“VIRGINIA 


Just what is. 
the Land of Plenty’? 


The Land of Plenty . 


. that’s the name given by the Norfolk 


and Western Railway to the six progressive states it serves. 
A name that sums up, in three short words, the unsurpassed 
industrial advantages of this area. 


A Major Market for Industry: Embracing 
the fast-growing states of Ohio, West Virginia, 
Maryland, Virginia, North Carolina and 
Kentucky, this is a rich market for industry. 
Here, too, industry can reach overseas markets 
via the modern Port of Norfolk on famed 
Hampton Roads. 


Rich in Raw Materials: In this six-state area 
are vast reserves of superior all-purpose Bitumi- 
nous Coal, large deposits of high-quality 
limestone, huge quantities of low-grade iron ore, 
and many other minerals. Mighty rivers, lakes 
and untapped underground sources provide 
ample water for industry. One-sixth of the 
nation’s electric generating capacity is available. 


Friendly, Industrious People: Manpower in 
the Land of Plenty has much to offer industry. 


Self-reliance and dependability are traditional 
These are people who draw strength from a rich 
historic past who have proven records of 
high production, who love their land and 
their homes. 


Let us tell you more about the Land of Plenty 
and about the opportunities it offers new 
industries. Give us your requirements in strict 
confidence and without obligation. 


Phone, Wire or Write 


L. E. Ward, Jr., Manager 

Industrial and Agricultural Dept. 

Division FB-846(Phone Dlamond 4-1451, Ext. 474) 
Norfolk and Western Railway 

Roanoke, Virginia 


Norfolk and. Westets. Ralway 














THE 


CHASE MANHATTAN 


BANK 


HEAD OFFICE: 18 Pine Street, 


New York 


Statement of Condition, June 30, 1959 


ASSETS 
Cash and Due from Banks . 

U. 8. Government Obligations 

State, Municipal and Other Securities 
Mortgages . 


Loans 


Banking Houses 


Customers’ Acceptance Liability 


Other Assets 


. + . . 


LIABILITIES 

Deposits . . . . 
Foreign Funds Borrowed 
Reserve for Taxes 
Acceptances Outstanding 

Less: In Portfolio 
Other Liabilities 
Reserve for Contingencies 
Capital Funds: 

Capital Stock 


(14.167 


$164,587,.500 


OOO Shares 


Surplus 400,000,000 


Undivided Profits . 79,478,104 


Of the abov ussets $528.41 


? ,YSY9 are pledged tos 


Ver purposes, and crust and certain o 


by law. Securities with a book value of 


against collateral. Assets are shown . 


S any 


$1,902,792,164 
1,379,789,639 
484,370,717 
217,525,313 
3,770,838,031 
85,160,409 
145,848,829 
66,925,454 
$8,053,250,556 


$7,134,234,194 
2,774,900 


26,333,637 


150,281,788 
66,705,875 
$8,854,558 


644,065,604 


$8,053,250,556 


sand tor 
S prov ided 
customers 


reserves. 
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1959 





DEFENSE CONTRACTORS 


THE DYNAMIC 
APPROACH 


Frank Pace’s problem is to 
make defense-weighted Gen- 
eral Dynamics really “gen- 
eral.” That's where his 8100 
million deal with Henry 
Crown comes in. 





Ever since it dropped anchor in Elec- 
tric Boat Co. in 1952 and proceeded 
to launch the most fabulous 
growth drives in U.S. industry, Gen- 
eral Dynamics Corp. has been almost 
as good as its name. Since then, sales 
have swelled dynamically by 1,023°, 
(to $1.5 billion) and profits have 
soared 647°, (to $36.7 million). But 
General Dynamics has been far more 
dynamic than general; what with 
Electric Boat and Convair, it is al- 
most wholly dependent upon defense 
work. And no one knows that bette 
than Chairman Frank Pace Jr., 


goal is to balance GD’s military busi- 


one of 


whose 


ness with non-defense goods 
Last month GD’s Pace 
biggest move yet toward that end by 


made his 
nabbing a company that he had failed 
to get once before. In a stock-swap 
(still to be approved by shareholders), 
Pace finally made a deal to acquire 
Chicago’s Material Service Corp., a 
(the 
seventh biggest producer). lime- 
General Dy- 
namics would still be predominately 
But Material 
$115-million sales volume 
such GD commer- 
cial products as Convair’s 880 and 600 


jet transports, Liquid Carbonic’s gases 


strictly civilian dealer in coal 


US 

stone, sand and gravel 
a defense contractor 
Service's 
would 


now join 


Stromberg Carlson's electronic 
Result a 


commer ial 


and 
doubling of 

bette 
and an 


lines neal 
GD’'s 


than 15 ol 


business to 
over-all sales 
share of its profits 

The Colonel’s Command. What GD 
company that 
1 a $10,000 shoestring in 1919, 


a sand & 


was netting $12.5 


even large} 


ets 1S an aggressive 


gravel 


' 
YIN 
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& Finance 
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million on sales of $114.4 GD 
Material 
Service's founder, chairman and prime 
mover, Colonel Henry 

As will get 
$107 GD 
stock in a tax-free swap 
potentially at 


million 


also gets as a new directo! 


Crown 


for Crown, he some 


million worth of preferred 
Crown also 
GD's 
Reason 
$2.90 


into 


least, becomes 
biggest common stock holde1 
his 1.8 


ferred 


million shares of pre 


are convertible common 
1961 
would 

the 


which 


on a gradual basis between and 


1966 Full 
him with 


lea\ e 
11.7 


would 


conversion 
roughly 15 of 
million common shares 
then be outstanding 

At 63 
a Latvian 


Crown is one of five sons of 


immigrant who lost his 


match business in a disastrous fire 


when Henry was six, and opened a 
candy shop that was “never especially 
profitable.” Henry 
coloneley as an 


World 


up to! 


(who won his 
Army procurement 
War Il) 
his dad's bad 
Mercantile 
Empire State 
controls (along with two 


the Rock Island Railroad 


vice president of Hilton Hotels, prob- 


officer in has since 
luck. He 
Mart and 
Building 


associates ) 


made 
owns Chicago's 
Manhattan's 


and as a 


ably is its second biggest stockholde: 
next to Conrad Hilton himself 

this, Material 
may be the 


General Dynamic s needs to he Ip it be- 


Considering all Se 


vices Crown just man 


come more genel al 


iR’S HILL: 


his ow? istome 


CALVERT CITY CHEMICAL 


a 


CHEMICALS 


CHANGE IN PLAN 


{t Calvert City, Air Reduc- 
tion’s John Hill expected to 
surround himself with cus- 
tomers. But his best customer 
turned out to be himself. 
THEM things grow taster than south 
the Te 


pointing 


ern pine,” drawled nnesset 


River boatman, the 
skeleton of a chemi 
the Calvert City 
Fight 


It obviously 


pipe 
and girder 
bend 
that 


wasn t 


cal plant at 


last month years ago 
was all tobacce: 
tobacco though that the ten big plants 
the bend 
When two 


construction are 


clustered around wert 


turning out today more 


currently unde fin 


ished next January. no less than eight 
owned by 
Co 


and its 


of the round dozen will be 
Hill's Air 
pumping the 
derivatives that are 


John Reduction and 
acetylene 


the fa 


out 
test grow 
Aircos empire 

But as John Hill 
that the way he 
all. Originally, he had 


ing part ol 


readily admits 
wasn t planned it at 
expected to 


have only one plant there, turning out 


Reductior ‘ I 
87 rie rare 
1958 


PLANT 


ery 


do-it- vourTrse l 





acetylene gas from calcium carbide 
“Acetylene,” explains Hill, “is used as 
a chemical raw material for any num- 
ber of plastics and synthetic mate- 
rials. We bought a big piece of land, 
2,000 acres, expected to bring in other 
companies who use big quantities of 
the gas, and deliver it right to them 
by short pipelines.” 

Start on Schedule. At first 
went the way Hill planned 
Goodrich Chemical Co 
Aniline 
Encouraged by 
double the 


things 

B.F 
moved in with 
& Film 


this re- 


two plants, General 
with one 
Hill 
capacity of his calcium carbide plant 
to its 1,000 That 
boosted Air Reduction’s investment 
in Calvert City to some $20 

After that, to Hill's disappointmse nt, 
no othe: 


Hill's 


spent 


sponse, decided to 


current tons daily 
million 
bought into 


1955 he 


$3 million to upgrade 


major company 


industrial estate. In 
anothe 
some of his acetylene into vinyl ace- 
tate 
draw the smallish 
& Extract Co.., 
But 


third Hill plant producing oxygen and 


monomer, thereby managed to 
Aniline 
that 


addition of a 


American 
which 
even the 


could use 


produc t 


nitrogen failed to attract further com- 


panies—and his giant carbide calcium 
plant was idling along at substantially 
less than its rated capacity 

By 1956, Hill 
If other chemical 


terested in using his acetylene to de- 


was getting annoved 
men weren't in- 
velop more profitable products, then 
he would do it himself. So, starting in 
1957, 


plants 


he began putting up three more 


around his calcium carbide 
core to produce a whole range of up- 
graded chemicals from acetylene, 
including at least three made by no 
else in the U.S. With the two 
still construction, _ it 
brings Hill's total investment in Cal- 
vert $50 million 

Has Hill’s big Ten- 


gamble 


one 
plants under 
City to over 
Profitable Run. 
River worth- 
Like all other chemical com- 
panies, Air Reduction got hit by the 
general slump last year, just as some 
of its 


nessee been 


while? 


newest ventures were coming 
in. But by one portent at least, Cal- 
vert City seemed to be turning out 
to be the best investment Airco eve 
made. Since 1951 
riser, 48°,, to $175 million, profits 78 

to $13.4 million Of that growth, 


more than half has been in acetylene 


its total sales have 


and its derivatives, which today rep- 
resent a good 20% of Air Reduction’s 
total volume 

As far as Hill is concerned, the best 
is yet to come. He notes cheerfully 
that othe: companies are now show- 
ing more interest In moving into the 
general area. But whether they ac- 
Hill is not 
one else to develop 
Last 


tually come now or not, 
relying on any 
new 


uses [fo his acetylene 


16 


had 


venture 


month, for instance, he unde! 


active consideration a into 
textiles with a Japanese-developed 
fiber. In a market glutted 
with a plethora of synthetic fibers, 
wouldn't venture be really 
out? John Hill 
“The potential 
been 


already 


such a 
neck 


think so 


sticking his 
doesn t 
really scratched 


Acetylene is 


haven't 


uses 
yet,” says he one of 

versatile of all chemical 
blocks We proved that at 


Calvert City 


the most 
building 


INDUSTRIAL SUPPLIES 


WHEN NO NEWS 
IS GOOD NEWS 


President Shore says nothing 

is really new at Eagle-Picher 

—except the products, the 
profits and the prospects. 





“WHAT'S NEW replied President T 
Thomas) Spencer Shore of Cin- 
116-year-old Eagle-Picher 
Co toa repeated question last month 


‘Why, nothing really. We're 


the same old things in the same way 


(tor 


cinnati's 
doing 


Of course we're making more money 

Behind Shore's bland 
however, stands a corporate structure 
Wall Street regards as so that 
stockholders of ago 
would hardly today 
Eagle-Piche1 


bulk seller of lead and zinc, 


disclaimer, 


new 


just five years 


recognize it 


low-margined 


long a g 


now sup- 


plies a wide range of products to the 


he Co Traded NYSE Re- 
7. Price range 1959 higt a7 
vidend (1958 $2.20. Indicated 
$2.20. Earnings per share (1958 
llion. Tick svi 


asset $67.1 mil 


EAGLE-PICHER’S SHORE: 


maintaining a banker’s calm 


automotive, construction 
And as 
first 


showed, it is a profitable business in- 


and appli- 
Shore's re- 


half figures 


ance industries. 


cently released 
deed. In the six-month period, Eagle- 
Piche1 $2.4 $2.34 


per share, on 


million, o 
sales of $60.6 
netted only 9lc a 
$46.7 million 
Up Target. Shore, moreover, is cur- 
rently raising his sights 
this 
fully, “estimated sales of $115 millio: 
but it looks as we'll have t 
revise that upward.” That could mear 
that 


pass its 


earned 
million 
Just a year ago it 
share on sales of only 


Our origina 


budget fo1 year’ says he cheer- 


though 


Eagle-Picher is 
1957 
million, but Shore sees little prospect 
of matching the glittering $5.88 a share 
41e fron 
properties) that his 

1956 


face ol 


aiming to 


volume record of $117 


(including a non-recurring 
the sale of 
pany rang up in 
Even in the 


and 


rising VOLUTTI¢ 


swelling profits, Spence Shore 
maintains his banker’s calm. And, ir 
tact, he 


until he 


Was an 
took 


from 


investment banke 
Eagle-Pi 


Bowlby 


Ove! 
direction Joel 
His debut that year 


ating losses as lead and zinc pric 


almost 50 
Inside Out. To 
vulnerability to 


Eagle-Pi 


extreme 


end 

such 

tuations in metal prices, Shore set out 
to reduce his dependence on mining 
He did 

fact, that today 

Picher is a net buyer of 


and smelting so thorough a 


Eagle- 


lead, and its 


job of it, in 


zine operations are estimated to ac- 


count for no more than 15 of its 
total volume 

Having rationalized his metals busi- 
1952 Shore 
shopping, snapped up no less than five 
The 


square ly 


ness, beginning in went 
companies in the next six years 
acquisitions put Eagle-Piche: 
into automotive parts (floor mats 
dashboard panels, carpets), insulation 
lead 
sulphuric acid) and rubber goods 

Figures That Count. Shore 
to be uninterested in profit margins 


‘Don’t talk to me about margins,” he 


chemicals (zine and oxides 


protesses 


says. “I can’t even tell you what ou 
percentage profit on sales is All In 
interested in actual 


is the number of 


dollars we net each year—and the re 
turn on our stockholders 
In that Shore's 
been neat, if not gaudy 

turn on 


investment 
respect, record has 
average re- 
investment during his ten 


year stewardship has been 11.2 


dragged down somewhat by last year’s 
poor 5.2 But : 
Shore, “we 


don't forget says 
can earn more on less sales 
or vice versa, depending on oul } roa- 
One 


that still operates at a loss from time 


arm of the business 


uct mix.” 


to time Eagle-Picher’s holdover 


mining and smelting operations 
Shore's professional calm deserts 
him when he talks about 1960's pros- 


Forres. JULY 15. 1959 





‘We think it will be a fine 
all the industries we serve, 
he predicts. “And when they do well, 
We were right about 1959 
in calling it at million cat 
year. If we're right again, 1960 will 


be just fine 


pects 


year tor! 


we do Ww ell 


least a 5.7 


There’s just one trick to 
being a manufacturer's manufacture! 
share of the 
little bit 


got to get your 


ist a more.” 


{IRLINES 


BAKER’S BARGAIN 
BASEMENT 


The only way to raise air- 

line profits, argues National's 

George Baker, is to cut fares, 
not raise them. 


ei- 
President 
Baker in puzzled perplex- 


HE LAW of supply and demand 
N atior al 


Ct orge T 


claimed 


Airlines’ 


ty last month, “is [apparently] an 


old-fashione for ] 
i fashioned tormula In 


this age of 


starry-eyed experts. In most busi- 


nesses, when the supply is large and 


demand low, the price goes down 


vhen the supply is low and the 
ge, the price goes up.” 


Bake: 
“When we had more 


Not so in the airline industry 


wryly concluded 


passengers than seats the airlines 


lid not attempt to 


i fares 
[But] now 


raise 


that we have more seats 


than passengers, many airlines are re- 
questing n increase.” 


raded NYSE 
nge 1959 high 
1958 50c plus 


Rece 
29 
9 pavou 10 stock 
1958 d54« Tota 
“icke symbol: NAI 





PROFIT POWER? 


Can jets alone solve the airlines’ profits 
problem? The experience of National 
Airlines, first domestic carrier to offer 
jet service, has not been entirely encour 
aging. During the first four months of 
calendar 1959, National was flying 
against jetless competitors, yet it was 
able to bring its operating profits back 
only to the level of 1957, a rather poor 
year for the airlines 


operating profits 
in millions of $ 


7 Fr 





1956 1957 1958 1959 
(first four months of eoch year! 
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Long an industry gadfly. Baker has 


nettled his compeers in the industry 


for years by proclaiming that ticket 


fares, rather than being hiked further. 
Last 
Ne W 


Security Analysts 


should be shaved down instead 
month at a 


York 


Bake: was still 


meeting of the 
Society ot 


stoutly detending 


his contention. To emphasize the 
he announced that National had 
ust filed Civil Aeronautics 


to cut day-coach 


its New York-Miami 


point 
vith the 
Board an applic atior 
ares by 17 ol 
route 

Too Much of a Good Thing? It has not 


bee! any } eccentri bent that 
1aS Cal | 
ing inn 

tional’s 

extending 


and Houstor 


ulcrum at orid: 
and Havana. While tl 
of tl syster 


I nis 


is the competition 


squees betweer 


Air Lines 
Northeast 


and Naill 
Airlines 
south } 
hold on 
whatevet 


Bake: 


op moneymManke S 
sudder squalls 
That 


once 


otter cross its 
route happened in fiscal 1958 
All at National 

recession, cold 
the Cuban re 


tional logged a 


was 
veatne ir 
volution 
$605,000 
income account 

A Jet-Propelled Year? 
ional has gotten itself 
Thanks toa le ase agreement witl 
World Airways (v 
exchange ol 


Bake 


liners fo 


bac K on ¢ 


American 
volved an commor! 
basis) obtained 


707 jet 


non-voting 
several use in the 
winter and early Thus, ove: 
the first this veal 
National sported a load factor of 56 

Northeast and 
both of which were 
Bake 


report a 


spring 
four months of 
compared to 54.4 for 
52.9 for Eastern 
jetless And 
mated that he w 
pront ofl $2.6 
ended June 30 

How Bake 


Compared with fiscal 1958, of 


month 
vuld 


million for the 


last esti- 
net 
veal 
well had really done 
course 
his showing was 
Aside that 


the poorest year tor 


quite impressive 


from nowever, it was 
1952 


moreove!l the 


proht since 
In terms of margins 
year looked even worse. According to 


Baker's 


to just 3.7c per 


amounted 
total 


estimate, earnings 
dollar of 
1959, vs. a 


over the 


rev- 
enues in fiscal 


11.5¢-5.5¢ 


range ol 


four years 


Several da ater, riv 
ong ur ad 


fare ' pa 


ocate of |} 


EMBARKING PASSENGERS: 


of } , 
vhat about s yD < 


The Way West? 


it nr 
es l appea 


‘ 


Bake 


STEEI 
SOFTENED CYCLE 


It used to be that when WU all 

Street mentioned Copperweld 

Steel, the “marginal 

producer” came to mind, Not 
so today. 


ferm 


Back in 1954 re 
Steel Vice President James M 
baker became 


of Pittsburgh's Copperw 


U.S 
Dar 
side nt 
eld Steel Co 
veld offered 


improvement A 


whet net 

seniol ce pre 
medium-sized Copper 
plenty of room for 
high-cost operation, Copperweld could 
than it 
limited rolling mills could handle 
there was little demand for 
What's 
of electri 


produce 26 more ingots 


and 
unfinished 


ingots more, aS an operatol 


furnaces, the company wa 


Copperweld Steel Co. T 
cent price 
48'.; low 
cated 

1958 


Ticker symbo 


adea 
575 Price range 
393, Dividend 1958 
1959 payout $2 Ea ng 
$1.76 Tota isset $ 
cos 





at the 
and fluctuating 
scrap market. 

Drawing upon his experience at Big 
Steel, Jim Darbaker, who 
president in 1955, began 
around for solutions to these prob- 
lems. Tackling the things 
first, Darbaker got under way a big 
expansion program for new rolling 
facilities at his Warren, Ohio mill. 
The total $14.7 million, about 
half the value of Copperweld’s gross 
property that year. Then, in 1957, 
Darbaker made another major move, 

Pittsburgh’s $29-million 
Superior Steel Corp. This 
gave him a stake in stainless 
steel and a captive outlet for rolled 
products. 

From Mill to Mill. Last fortnight, 
with steel production still running 
close to an alltime high, Copperweld’s 
Darbaker took time out to review his 
progress thus far. “Lately,” said he, 
“we have been able to roll and ship 
our entire ingot output.” In addition, 
pointed out Darbaker, Copperweld’s 
own fabricating units, which produce 
stainless steel, alloy strip, rods and 
tube, been absorbing 
an impressively high 30°, of its rolled 
steel 

So far Darbaker 
to do much with the scrap situation. 
But temporarily at least, it has taken 
care of itself, with the scrap market 
glutted remaining at a 
comparatively low $39 a ton 

More Profits, More Shares. That all 
this had paid off is obvious from the 
During the 1958 slump, 
steel industry production was lower 


undependable 


of the 


mercy of the 


price levels 


became 
looking 


obvious 


cost: 


acquired 
(sales) 
major 


seamless have 


has not been able 


and prices 


profit figures 
than it was in 1954, the previous re- 


It was, in fact, the kind 
of year in which Copperweld has tra- 


cession yeal 


i 


COPPERWELD’S OHIO ROLLING 


ditionally been hard hit. Yet Copper- 
weld reported nearly $2.1 million in 
net income last year, almost three 
times what it earned in 1954. Its 
margin of operating profit actually in- 
creased from 7c on the dollar 
in 1957 to 8.5c 

Not all of 
benefited stockholders’ 
however. To pay for its moderniza- 
tion program, Copperweld has had to 
sell common stock. Result: 
have 


sales 


this improvement has 
earnings, 


earnings 
watered down on a per 
share basis. Net profit, for example, 
jumped 196% last year over 1954, but 
the number of out- 
standing almost doubled to 1.1 million 
and, consequently, earnings per share 
only rose 100°%. Such dilution may 
well continue. Currently Darbaker is 
planning a new package of financing 
“Undoubtedly,” confesses he, “it 
include some equity.” 

Present Perfect. This year, though, 
Copperweld shareholders will hardly 
notice the dilution. Like other steel 
companies, Copperweld has recently 


been 


common shares 


will 


been experiencing a boom all along 
the line. During the first quarter, 
Copperweld’s per share net climbed 
to $1.32, the highest figure in a dec- 
ade. The second quarter will almost 
certainly be better. “It looks as though 
we'll earn upwards of $3 a share for 
the six months,” says Darbaker. 

But it is not only the 
Darbaker’s expansion and moderniza- 
tion that intrigues Wall 
Street. Darbaker has high hopes for 
Copperweld’s 


results of 
program 


alu- 
minum-coated steel wire with applica- 


Alumoweld, an 


tions in the electrical wire and cable 
market. Says Darbaker with 
blushing immodesty: “There's 
ing like it anywhere 
world.” 


un- 
noth- 
else in the 


MILL: 


expansion and modernization made a difference 
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WALL STREET 


NEVER SO GOOD 


Bears are on the run, and 

bulls may be worried—but 

it all adds up to record 
profits for brokers. 





Ir was small wonder that the price of 
a seat on the New York Stock Ex- 
change bringing $157,000 last 
month, the highest offered in 23 years 
Speculators may have been having 
their troubles but the brokers were 
doing fine. “I didn’t think I could 
count this high. It’s fantastic,” in- 
credulously exclaims Thomas A 
Larkin, a partner in Goodbody & Co 

$1 Billion Business. What was 
tastic was the mushrooming 
and profits—of almost all the Wall 
Street houses. At a_ conservative 
guess, Big Board trading alone was 
generating commissions at an annual 
rate of $400 million. With trading on 
other exchanges, mutual funds, secon- 
daries and underwritings, U.S. brok- 
erage firms were generating commis- 
sions and other revenues at an annual 
clip of upwards of $1 billion 

Aside from kingpin Merrill Lynch 
Pierce, Fenner & Smith, brokers do 
their earnings, but the 
gossip on The Street had old habitues 
whistling Partner Harold L 
Bache, of second-ranking Bache & 
Co., chortles: “Bache has nothing to 
complain Merrill 
its last, abbreviated 
(ten months and nine days) that ended 


was 


tan- 
size 


not divulge 


Senio1 


about.” Lynch, iz 


and fiscal yea 


January 9 with a net profit of $34.9 
$103 million 
j 


attained 


million on a gross of 
topped anything it had ever 
For the latest six months, profits were 
bound to be higher 

The Breakeven Point. As a_ rougi 
rule of thumb their 
daily breakeven 


Streeters put 
point at something 


over 2 million shares. Recent ave 


age daily trading has been around 
million. In the first six 

1959, volume on the Big Board climbed 
to 443 
29 


million shares, the highest it 
gain of nearly 50 


1958 


years and a 
from the first half of 

And it 
Notes Ronald Lewis, 


Hutton & Co 


also based on the dolla 


wasn't 


only the volun 


partne1 
“Commission rates 
value of 
shares—with the market rising ste: 
ily, the 
bigger.” 
All this prosperity, of 
had its “Back office” expenses 
(leased wires, postage, clerical wages) 
have risen some 20% in the past year 
Says Goodbody’s Larkin: “In 1929 we 
had 200 employees; now we have 
1,400—with a attendance.” 


commissions have gotten 


course, has 


cost 


doctor in 


Forses. suty 15, 1959 





SHOES 


THE MAN IN THE SEVEN LEAGUE BOOTS 


Vot content to be the nation’s third biggest shoemaker, 
Maxey Jarman’s Genesco is out to become—in every- 
thing from boots to suits—the No. One factor in the ap- 
parel field. What Wall Street wants to know is: why this 
hell-for-leather expansion and what makes Maxey run? 


WITH THE clockwork consistency of a 
Long Island commuter, every Monday 
afternoon at precisely 3:30 the red- 
haired Tennessean catches Amer- 
ican Airlines’ Flight 178 out of Nash- 
ville for New York. He spends the 
night at his apartment in midtown 
Manhattan's Carlton House, not re- 
tiring read his 
morning newspapers, several chapters 
of one of the 15-or-so books that he 
shelf at any 
time and his Holy Bible (three chap- 
ters a day, five on Sunday) 

Next morning he is up at 7:30, 
breakfasts at the Plaza Hotel. If it is 
his day for pair of 
and the day comes about once 
a week—he may drop in to White- 
house & Hardy to add to the 150 pairs 
of shoes already in his wardrobe (he 
takes a 942 “Charlie,” pays cash and 
gets a 25°, employees’ discount later) 

Walking briskly Fifth Ave- 


nue, he windows, 


before he has two 


may have on his one 


buying a new 


shoes 


down 
studies the store 
checks the crowds of shoppers, trying 
to tell the lookers from the buyers, 
Fifth 
floor, in the 
high- 
high-priced (up to $100 a 
Delman Shoe Co., a desk is 
ilways set aside for him 
Blocks & Blocks. On a 
looking fashionable 
Delman 


turns in at 730 Avenue 
twelfth 


showroom of 


soon 
There, on the 

robin’s-egg-blue 
fashioned 


pall ) 


day, 
Fifth 


windows, 


clear 
down on 
Avenue from the 
marble 
diamond-studded 
Tiffany and nearby the stylish special- 
Bonwit Teller. Out of sight, 
down the is the chic 


the Tennessean can see the 


facade ot swank, 
tv store, 
but just street 
I. Mille: 


n 57th 


Salon and around the corne: 
Street 
Henri 
nk Brothers 
n). And, if he 
Walton) Maxey 
& chief executive officer of 
and the landlord of all 

gal retail real estate, can sigh 
Blocks 
all mine!” 
an but Maxey 
to such un-Christian self- 


such ultra-smart 
Bendel 
Fenn-Feinstein 


em- 
(for women) 
is of a mind to, 


Jarman, 55 


sweet satistaction and 


blocks—and mine, 
Maxe 


\ el 


veve Pi\ 


doesn't 


lorification, neither is he satisfied to 


xe boss of what is merely the nation’s 


biggest (in sales—after Inter- 


Inc. Traded NYSE. Recent pr 
i e 1959 higt i636 
$1.50 Indicated 1959 ; 


' 
are (1958 $1.89 
Ticke t 


national, Brown) shoemaking 
pany 
some rather 
retail outlets 
that 


proliiic produce: 


com- 
even one that happens to have 
interesting and lucrative 

At the moment 
is what Jarman’s Genesco? is: a 


though 
(30 million pairs a 
year) of footwear for men (Johnston 
& Murphy, Jarman, Flagg, Hardy 
Douglas), women (I. Miller, Delman 
Christian Dior, Vogue, Mademoiselle), 
(Official Boy Scout, Skyrider) 
and girls (PlayMates, Acrobat, Story- 
book) as well as a custom 
(Gunther-Jaeckel) and _hight-type 
haberdasher (Whitehouse & Hardy 
Frank Brothers) interest 
in Manhattan’s Hoving Corp 
owns Bonwit Teller 


a 51 


boys 


furrie! 


with a 75 
(which 
outright and has 
controlling interest in be- 
jewelled Tiffany) 

The Abominable Shoeman 
ey Jarman 


But Max 
ambitious 
1958 


has far more 
that in 
(“a bad year all around”) netted an 
$5.3 
1957's $5.8 million) on sales of 


plans for the company 
million (vs 
$218.1 
million (down $5 million from the year 
before) 


“unsatisfactory” 


Declares Jarman, who has 
already bought 19 different companies 
1950: “We 


probably we'll be the biggest 


into Genesco’s orbit 


think 


since 


Not to be confu 
Genisco, In« aire! 
controls the name c 
General Shoe Corp. and wa idopted 
March over a few stockholde 
it sounds too much like 
patent medicine 


UNESCO 


GENESCO’'S WILLINGHAM & JARMAN: 


7 this busine ss 


apparel company before too many 


years.” “How big is Genesco going to 
adds President Ben Willing- 
“Nobody knows, but the prin- 
ciples on this 


built are just as sound 


grow?” 
ham 


which company was 


today as they 
were 35 years ago.” Explains one as- 
sociate: “Maxey just abominates the 
status quo.’ 

In that Walton Maxey Jar- 


man comes closest to being the abomi 


sense, 


nable shoeman of the footwea1 
try. A Southern 
neither smokes nor drinks 


indus 
Baptist, he 


and would 


devout 


never dream of using the word damn 
without putting Hoover in front of it 
As a lay churchman of high standing 
he has served his First Baptist Church 
of Nashville as deacon and chairman 
of its board, and, until business pres- 
sures proved too demanding, taught a 
School Bibl 
He has even been known to 
invoke the Almighty in his 


To Him fron 


things come, we 


men’s Sunday class for 
18 years 
annual 
all good 


reports ( whom 


give our humble and 
thanks.”’) 

Jarman who 
Confederate rn 
South 


“I'm not a pious bluenos« 


our hearty 
But, 
hands out 


says sometimes 
oney as a 
gag (“The will rise again’) 
I'm not out 
to reform anybody ” A man of sartorial 
splendor, he was recently named ons 
of Nashville's ten 


(“Of course, it’s not a very big place” ) 


best dressed men 


insists that his purchases of 50 pairs of 


shoes a veal are nothing compared 
with the Johnston & Murphy custome: 
who has 500 wardrobe 
And that the 


U.S. male has six pai 


pairs in hi 


while aware average 
of shoes in hi 
that the re 
ought to be 30 
Honestly,” he says 
his new pair ot J& M 
(Price: $32.50), “I don't 


man can get along with less.” 


} 


closet. Jarman declare 


spectable minimum 
pairs indicating 
moccasins 


see how any 


you ust cant afford 





Make Way For Tomorrow. At Genes- 
co they say: “Today is not nearly as 
Jar- 


man’s dream of tomorrow is to build 


important to him as tomorrow.” 


Genesco (by acquisition) into a fully 


integrated manufacturer of apparel, 
one that would make everything from 
boots to suits for the entire family 
men’s shirts, sportswear, women’s 
lingerie, hosiery and foundation gar- 
ments, but not dresses (“Too unstable, 
too many manufacturers already’) 
retailing the clothes through its own 
stores and others 

Toward that end, last month Maxey 
Jarman had all but sewn up a deal to 
buy (for cash) his first men’s clothing 
firm deal 


“Don't worry,” said one 


manufacturing when the 
fell through 
Genesco hand, “Maxey'll find another 
one.” At Maxey had 


found two others, was deep in nego- 


month's end 
tiations with an old-name, top-drawe1 
men's clothing firm as well as a big 
women’s cloak & suite1 

that Wall Street 
cocking a quizzical eye at 


Little wonder was 
Jarman’'s 
month, and _ lavishing 
heftiest 


times) of 


Genesco last 
upon it the 
(18.7 


shoemakers. For 


price-earnings 
of the Big 
indeed 


ratio 
Four 


are the visions of growth Jarman en- 


any 


rare 


tertains in what has been generally a 
heel-dragging industry never particu- 
larly notable for forced marches 

In the nine years since Jarman be- 
gan buying, in fact, only two of the 
Big Four shoemakers have made any 
Genesco, 
158° 
boost in profits, and 
(thanks to 
Kinney, Wohl 


Regal Shoe) have grown 169 


real strides at all. The two 


whose sales have mushroomed 
along with a 36°, 
Shoe. 
such big buys as G.R 


Shoe, 


Brown whose sales 


and whose profits have nearly doubled 
On the other hand, giant (46.3 million 


pairs) International Shoe’s sales have 


CRAFTSMAN: 


l 
also some like Ssaus 


expanded only 23 while its profits 
actually dropped 31‘,. And fourth- 
ranking Endicott Johnson (25.2 mil- 
lion pairs) barely nudged forward in 
sales (up 1°, ) ell 21° 

In fact, Endicott 
Johnson's sales last year were actually 


while profits 
International's and 
lower than in 1953 (see chart, p. 21) 

Boots, Boots, Boots. Nevertheless, 
Jarman argues that “shoes and apparel 
go together,” points out that the shoe- 
makers constitute the biggest compa- 
What's more, 
he expects the shoe industry to really 


nies in the apparel field 


pick them up and put them down this 
With total 
1959's half 


pairs, a 


shoe pro- 
hitting 
12.4 


rise over the 289.3 million pairs turned 


year for fai 


duction in first 


perhaps 325.3 


million 
out a year ago, Jarman thinks the in- 
dustry is sure to exceed its longtime 
elusive output goal of 600 million pairs 
vs. 1958's down-at-the-heels 588 mil- 
lion pairs and 1957's record-smashing 
597.6 million pairs 

For Genesco itself, which has beefed 
production by 74! 


up its “palrage 


in the last ten vears (vs 


average of 22 


an industry 
), Jarman sees sales of 
about $250 million and per share earn- 
$2.58 a 
Just to keep the parade 


ings of perhaps share (vs 
1958's $1.89) 
next month own 
& Kaufman San 
Francisco will open “the world’s big- 
full 
retailing from $3 to $40 the 


L2oing Genesco's 


Somme) chain in 


gest shoe store’’-——five floors of 
footweai 
pall 
Miscarriage of Justice. In a way 
Jarman has the Justice Department to 
thank fo 
For five eventful 


1950, U.S 


Genesco’s new directions 


years, beginning in 
watched Gen- 
Jack’s beanstalk, first 
by picking up Douglas Shoe, then 
famed Johnston & Murnhy (the 
every U.S. President from 
Fillmore to Ike), later I 


and some 14 other shoe firms 


trustbusters 


esco grow like 


shoe 
worn by 
Millard 
Mille: 

By 1955 Jarman had boosted Genesco’s 
added $150 million to 
this business,” he 


just 


assets by 50 
its sales ‘In pro- 


claimed, “you can't afford to 
stand still 

But when he 
Delman, 


acquisition, the 


reached out for high 
eighteenth 
Devartment 


Genesco 


heeled Genesco's 
Justice 

charged “monopoly 
tested that 
and that it still accounted for a mere 
5°- of total U.S 


that its 


pro- 


‘no law has been violated” 


produc tion (thus 
1.000 


Snot 
implying competitors 
But Gen- 


consent de- 


have 95 the bus ‘ ) 


esco grudgingly signed 


cree in 1956 growth-bent 
Genesco was 1961 fron 


acquiring al companies 


engaged in th ibu- 


tion o 


The 





TIGHT SHOES 


sales stride—tast 

By the end of fiscal 1959, Genesco’s 
sales will have more than doubled 
since 1953 


$250 ; 

200 | 

150 } 

100 ; 

1953 54 55 56 57 58 

profit stride—slow est 
. But even with a big shoe boom 

this year, profits per share will prob 

ably be up only about 20 


profits per share 


3.50 
3.00 | 
2.50 | 
2.00 
1.50 








cacuaieacnanetiniein 


Maxey Jarman’s. “In the shoe busi- 


ness,” he likes to say, “things happen 
very rapidly; you have to be on 
That just 
1956 when he 
able showcase fo1 
Dior 


renting 


youl 


toes.’ was where Jarman 


Was In needed a suit- 
line of chi 


shoes He 


space trom 


his new 
Christian women’s 
shoe 
such top-line Fifth Avenue stores as 
B. Altman and Lord & Taylor, but 


they already had shoe salons of thei: 


considered 


own. To get action, Jarman put in ; 
call to the famed Mr. Fix-it 
real estate, Albert M. Greenfield 
whose Bankers Securities Corp 


pened to hold a 65‘ 


o! U.S 


hap 
interest in Hov- 
ing Corp. (owner of Bonwit Teller) 
Said “Mr. Philadelphia” Greenfield 
‘Maxey, we won't lease you a depart 


like to buy the 


ment, but how'd you 
whole store?” 

Dramatic upshot 
Bankers 


in Hoving 


Jarman purchased 
Securities its 


about $10 million) 


trom interest 
(price 
and so won working control not or 
of Bonwit Teller but of swanl 
century-old jeweler Tiffany & Co. i 
still rankles Ja 
that the newspapers chose to play 
the Tiffany end of the deal rathe 

Tell 


stores make 


the bargain. It 


the real plum, Bonwit 
seven thriving 


overwhelming portion o 
earnings 

Last Out, First In. With Hovis 
ey Jarman had violated the 
of shoemaking: he had not 
‘Some people n 
think I've lost 


what develo 


last 
tin 
| it 


We 1] see 


Hoving developed al 
million on sales of $33 
to Stockholde: Ger 
upwara 


by such artf 


idend ot 


Ye 





Jarman himself calls “dint of 
great application,’ Genesco has pulled 
itself up by the bootstraps to become 
the 


most 


what 


certainly interesting, if not 
yet the 
around 


With about 47° 


men’s 


most 
attractive, shoemake1 
of its shoe output in 
and 8' 
the industry average 


shoes, 45°, women’s 
(vs 


women's 


children’s 
of 54 
21 children’s), fast-selling Genesco 
turn its 
about 4.5 times a year vs. an average 


shoes, 25‘ men’s, 


is able to inventories ove! 
turnover of 3.5 times for its top rivals 

At the same time, Genesco does not 
have nearly the polish of some of its 
Last 
home only 2.4c in profit on every dol- 
Brown's 3.5c, Interna- 
earned 9.8c on each dol- 


competitors year it brought 
lar of sales (vs 
tional’s 3.1c) 
lar of its invested capital, a return 

12.6c. One 
for Genesco's foot-dragging return on 


second to Brown's reason 
investment can be laid to its hell-for- 


leather expansion. Alone among the 


Big Four, Genesco’s balance sheet is 
heavily laden with four separate is- 
sues ot preferred stock (with a total 
$14 million) 


through the years to help pay for its 


par value of issued 
many 
On 


shoe 


pure hases 
the 


company Is as 


other hand, no other big 
well-heeled as 


Maxey 


oul 


Jarman’s Genesco. Because 
likes to be 
so we can pay our bills as we go,” he 
keeps $12.5 million in the till, thus 
sports the heftiest current ratio (7.3-1) 
of any of the Big Four 


the biggest capital investment in the 


“conservative in cash 


And because 


shoe business is in working capital 
Maxey 


also makes the most of what he has 


rather than in fixed assets, 


last vear generated $19.65 in sales for 


brick & 


Brown's $5.26 in sales on every 


mortar ws 


dolla 


every dollar in 


of plant 


Too Much, Too Soon? Still, whe 


is asked whether Genesco has per- 


haps raced too fast down the expan- 
sion path without pausing sufficiently 
to catch its corporate breath, candid 
Maxey Jarman thoughtfully 
“Could be.” He 
colorful dash into apparel 
ing Brown Shoe 
In the 


sales growth 


replies 
all his 
last-stick- 
burgeor ed even 


knows that fo 


nas 
last ten years, Genesco’'s 
(180 ) have kept 
Browns (184°, ), but its 
(102 ) been 


Brown's 232 


more 
may 
pace with 
gain in less 
than half 
Jarman’s rejoinder is that 
fully half its current 
tunes to a trio ol prodigi 
Wohl Shoe (1951), Ree 
Kinney (1956) 
Kinney (1958 
$67 million) is, in fact, still being con- 
U.S. antitrust 
contends that Gens 
Kinney itself 


sidered its asking price too high 


profits nas 
Brown 
owes good tol 
pul 
| Shoe 
The 


} 
sales 


chases 
(1954) 


acquisition ol 


and G.R 


tested in a and 


sult 


Jarman ‘sco could 


have nabbed but con- 
Having almost doubled its outstand 
ing (to 2,471,867) 1950 
and having used stock to pay for more 
half the 19 
picked up since ther 
fast 
minishing 


shares since 


than companies it has 
Genesco has also 
grown but at the expense of di- 
Fai 


is the fact 
“running five-year average’ 


earnings per share 


more important to Jarman 
that on a 
Genesco's earnings per share have in- 
creased. Even so, Genesco’s increase 
in the last two five-year periods (from 
$2.11 a $2.13 a 
share) pales besides Brown's increase 
$2.94 to $4.45 
Nevertheless, a 
of Genesco has more to contend with 
leathe lasts As Samuel 
Johnson once You cannot 
by all the lecturing in the world 


a ake a noe 


and fit its enormous clientele 


an average share to 
tron 
shoemaker the size 
than and 
observed 
en- 
Just 


able a man to 


to supply 


WHITEHOUSE & HARDY FLOOR (with Austin-Healy ): 


for men 


ForBES 


30 pairs of shoes 





FANCY 
FOOTWORK 


Total shoe industry sales changed very 
little between 1953 and 1958. But there 
were some very big switches in indus 
try standings. Biggest percentage 
gainer: Genesco, up 96% 

100 150 200 $250 


ss T cat 


sales in 


millions 0 ma 





International 
Shoe 


Brown 
Shoe 


Endicott 
Johnson 


Genesco 





Tee 1953 sales | 7 1958 sales 
= ne ———— —EE 





vith sale S-pacing st < Genesco put 
lime (fo ich mass 


Roebuck 


(fo 


out a “volume 


buying customers as Sea 
J.C. Penney), a 
its Mademoiselle 
and 
capital on its “custon re 
Miller, Johnston & Mu 
Inside Genesco. In ar 

which style copying i 


make-up line 
Mannequin b 


nost creat 


ands) 
and 


Del 


lavishes the 


man 


are not necessarily rest 
Chairman Jarman cor 
company profits 
concedes that 


tribut 


top 
Genes 
metrically named 
amid 
Circle 
howeve 
with T 
Among the 


about 


sions Py 
(wholesale) 
ordel 


changes 


riangeit 


cnip in 
Genesco's profits, Ja 
and I. Miller are the co 
single 
Not 


more 


gest dollar earner! 


surprisingly, Gene 

money on the 

retali voiume ine 
tail) | l 

ac knowledges 


like 


marl 
turned out 

does on its @) 
And while U 
of shoes pel 
pared with two 
men) it Is neverthel 
mer shoe are more 
women s, a tactol! 
more balanced p 
That 
thar 2 ot won 


than 


and Jarmar 


less 


more $20 the 


as something of a jo! 
many a shoe bill-fo« 
But, as Chairman Ja 


productior costs ofr 


‘ 


what with equer! 





stant headache. For its custom line of 
Delmans, for example, Genesco must 
put out two major lines of shoes a 
year in 400 different samples, modify 
each line three times a year. For L 
Miller (whose main Salon at 54th & 
5th in Manhattan grosses $2 million a 
year), Genesco puts out six lines of 
200 samples each. And where labor 
costs on a cheap volume shoe can be 
held to 30c a pair, they can run as 
high as $6.50 on a pair of delicate 
Delman shoes. 

The Gentle Craft? 
shoemaking game 
“the gentle craft” 
worth the 
counts 


Nor 


sometimes 


does the 
called 
always seem to be 
candle. I. Miller, which 
among its satisfied customers 
of Monaco (her last 
order was for 15 pairs), is still trying 
to sell a purple shoe, which Chairman 
Jarman thought beautiful, but 
which fell with a thud on the market. 
And the old line that “a shoemaker’s 
ambition is to perfect women’s shoes 
that are larger inside than out,” was 
never truer. Having put U.S. women 
into the most pointed toes ever turned 
and onto the thinnest spiked heels 
evel 


Princess Grace 


was 


made, Genesco and its brethren 
are now trying to convince them that: 
1) it is not necessary to take a half- 
size larger in order to accommodate the 
longer toe; 2) the new, improved heels 
will not break. “We solved that prob- 
lem,” sighs Maxey, “with magnesium.” 

This fall, when Genesco adds to its 
Jarman and Acrobat lines a new 
leather shoe that can be buffed to a 
bright shine without polish even after 
slopping through mud, time will have 
run full circle for Maxey Jarman. He 
was in his sophomore year at M.1.T 
in 1924, following “an adolescent idea 
that I would like to be an engineer,” 
when his father, a $35,000-a-year ex- 
with Nashville’s J.W. Carter 


ecutive 


MODELING FASHIONS 


Shoe Co., began to have misgivings 
over the way Carte! run. 
It also troubled him that perhaps it 
was unseemly for a Baptist deacon to 
be making so much money. 

The Friendly Fives. Seeking spiritual 
guidance, the elder Jarman took a 
hotel room in tiny Franklin, Tenn. and, 
bible in hand, spent an entire day in 
soul-searching. He emerged next day 
convinced that he ought to go into 
business on his own—and that Maxey 
brother James* 
ought to help him. “My father put it up 
to me,” Maxey remembers. “Did I want 
to go back to M.LT. or did I want to 
get in at the start of a new shoe busi- 


ness? 


was being 


and eventually his 


I never regretted my decision.’ 

One of Jarman Shoe Co.'s first 
numbers: the Friendly Fives, a daring 
innovation in men’s footwear, for it 
was the first $5 shoe made of costly 
calfskin rather 


leather 


than non-shining side 
To make it go, Jarman had 
to sell retailers on the unheard-of idea 
of slashing their usual 40°, 
to 30°, Predictably, the 
thought Jarman balmy 
Maxey with a smile: “It 
mendous success.” 

By 1938, when Founde: 
died, the Friendly Fives had 
into the General Shoe Corp 
sales volume of $15 million. Maxey, 
who climbed Genesco’s ladder rung- 
by-rung (clerk, freight receiver, credit 
manager, office manager, advertising 

buyer, 
named 


mark-up 
industry 
Says 


tre- 


was 


Was a 


Jarman 
grown 
with a 


manager, leather secretary- 


treasurer), was president in 
1932, became chairman in 1947 

The Bible & Business. Like his father 
before him, Maxey Jarman 
that “God has a place in business,” 
frequently 


believes 


opens directors’ meetings 


President of Delman’'s and assistant treas- 
of General Shoe. James Frank Jarman 


was killed in an auto accident near Paris 
in 1956 


1T HENRI BENDEL: 


a problem in high hee ls 


with prayers. Instead of accepting his 
late father’s considerable estate, he 
formed the Jarman Foundation, which 
distributes funds to foreign missions, 
Bible institutes and orphanages. But 
since the Foundation holds 7°. of 
Genesco’s outstanding stock and top 
management another 23°,, the com- 
pany is rather tightly held, giving 
Maxey free rein to run his own show 

That show is fairly de- 
centralized basis, with division heads 
given latitude 
pricing and wage increases. “We re- 
serve the right,” says Maxey, “to con- 
As for Genes- 
through which the 


sells about 25° 


run on a 


wide over designing, 


trol their accounting.” 
co’s retail stores, 
company of its out- 
put, Jarman says: “They usually fuss 
because we don’t come around 
often 
courage them; we 
them back.” 

But 
prevent him from having some out- 
A kind of benevo- 
lent Big Brother, who guarantees his 
veteran employees minimum annual 
employment, that 
Genesco’s 17,000 employees have neve: 
(“Nobody in the 
world can possibly be as 


more 
They all want to grow: we en- 
usually have to hold 
does not 


Jarman’s humanism 


spoken opinions 


Jarman is proud 


been unionized 
concerned 
about the welfare of Genesco people 
itself”). A 
staunch advocate of the “inside” board 
of directors, he has little use for out- 


as Genesco management 


side boards whose members, he con- 
tends, usually “ask silly questions be- 
cause they don’t know anything about 
the business.” 

Another “pet thing” of his: 
ought to have some othe: 


“We 
machinery 
for settling labor disputes other than 
strikes 
to!” His solution: a system of 


Force, that’s what it amounts 
labo: 
Australia 
“It’s not a perfect 


similar to 
and Norway. 
tem, but it sure is an 


courts those in 
Ssys- 
improvement!” 
What really gets Jarman’s dander up 
though, is any allegation that Genesco 
‘In the 
replies 


is getting too big for its shoes 
auto industry,” he 
“one 


promptly 
company produces 50 of all 
But in the 
four top companies produce only 
of all the shoes—and that share 
much in the last 20 


Jai man 


the cars shoe business, the 


23 
hasn t 
changed 

Maxey 


policy for a 


vears 
considers it “bad 
company to talk about 
what it’s going to do rather than 

do it.” But Wall Street has no 

to doubt that if the 


biggest apparel firm fits, 


shoe of the nation 
Maxe V Jat 


man may be just the man to wea 


that cant be 


“Like a powerful force 
dammed 


Says Maxey one o! tnese 
going to be one ol the 
And as it is 
Maxey 
favorite passages from Scripture: “In 
all thy ways Him, 


He will di: 


days we're 
really big companies!” 


written in one of Jarman’s 


acknowledge and 


ect thy path 





MACHINE TOOLS 


WHAT RECOVERY? 


Order books are filling for 
machine tool builders. But 
the prospects for profits and 
sales still spell recession at 
least through 1960. 





ALL the talk last month was that 
capital goods were back on the boom 
But was the pickup extending to 
machine tools, the heart of the capital 
goods industries? Machine tool mak- 
their own set of 
Their 
regarded as the 
of future indus- 
running a 
year for the first 


had 
Statistics 


ers cel tainly 
favorable 


ders, 


new or- 
traditionally 
bellwethe: 
trial were 
62°, ahead of last 
five months of 1959 

Yet there were few 
the men 


indicator 


activity, solid 


smiles among 
who run. the 
that “make 
machines.” “Yeah, it’s a great 
said an Indiana tool builder 
“but its not putting any 
money in my pocket yet.” 

Private Slump. 
al on 


over 600 
companies 
make 
indicator,” 
glumly 


machines to 


Capital goods reviv- 
not, the hard fact was that the 
machine tool industry was still going 
through its own private depression 
The order increase did look impres- 
sive in percentages from an eight- 
But it was far less so in 
$147.6 million for the 
period of 1958 to $239.3 
year—for a “in- 


year low 
dollars: from 
five-month 
million this whole 
dustry 
Even that modest would 
take a long time to show up on the 
ledgers and balance sheets. It takes 
anywhere months to 
climbing machine 
translate into actual 


revenue (see chart) 


recovery 


from six two 
tool 


sales 


years before 


orders 





| BYPASSED BY 


PROSPERITY 


Another rough year seems in the cards 
tor machine tool manufacturers. True, 
there has been a modest upturn in new 
orders but it is nothing to crow about 
Even then it will be another year 
before this slight pickup is reflected 
in higher shipments. 


$ millions 


new orders 
shipments 
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What it amounted to was that only 
the order 
ment 
tom 


books showed any better- 

Sales were still bumping bot- 
Total industry shipments last 
at $519.9 million were the low- 


1949's But 


shipments for the five 


year 
est since postwar low 
actual 
months this 
running 21.5‘ 


first 
even lower, 
below the dismal 1958 
Said R. L. Bischoff, financial 
vice president of Wisconsin’s Kearney 
& Trecker, 
of milling 
“Sure, 


year were 


period 


one of the larger makers 
nachines 
picked up. But 


any improvement wont show 


and boring 


orders have 
until 
next year—and I’m not too > we'll 
finish this one in the black 
“Worst Since the War.’’ Lag 
was plaguing almost eve 
cinnati Milling Machins 


generally 


time 
Cin- 


sales 


rvbody 
whose 
represent anywhere  be- 


tween 15°, and 25‘, of total industry 
revenues, racked up earnings of only 
10c per share in the first quarter, by 
a full 


Cincinnati Milling’s fortunes 


far the lowest of any quarter in 
decade 
were improving last month, but its 
is unlikely to cove: 
the current $1.60 dividend 

In Bridgeport, Conn., troubles were 
piling on trouble for E. P. Bullard III 
and his Bullard Co.: the current quar- 
ter may Bullard’s eighth 
“The times we are 
Bullard, “are 


the worst since the wat 


net for the yea 


mark up 
deficit in a row 
going through,” moans 
easily 

In a few cases, the bigger orders 
have brought a faste1 T.L 
(“Larry”) Strimple, president of 
Cleveland's National Acme Co 

himself to be 
outlook He has reason 
$1.90 per 
was the worst since 1939, Na- 
tional Acme was the 


majo! 


reaction 


could 
even bring cheerful 
about the 
Though his net last year, 
share 
only one among 
machine tool makers to lift its 
earnings in the 
1958 (68 


thuses Strimple 


quartet! above 
56c) En- 
way ahead in 
1958 | 
second 
doubled 
Ob- 


first 
levels versus 
“We're 
quartet 
and we'll be 
half too. Our 
over the first 
viously we're 


our second [33c in 
above in the 
backlog has 
three months 

now in an uptrend.’ 


Whither 1960? Few of his 


were quite as optimistic as Strimple 


peers 
In most cases, it is true, the second 
than the 
But the highest estimate in the 
industry on total shipments for the 
year runs only 
year’s $520 


half cannot help being bette: 
first 


over last 
will not 


Henry D 


fractionally 
That 
help earnings much. As 
Sharpe Jr., Brown & 
Sharpe “Costs are up too.” 
How about 1960? Will the current 
pickup in orders start showing up in 
Sur- 


toolmakers are enthu- 


million 


president of 
notes 


shipments and profits by then? 
prisingly few 


siastic about the chances. As one 


industry executive puts it: “Tool 


MACHINE TOOL MAKER: 


Sti a ecesstion 


builders may do a little better next 


year, but it will take a hell of a lot 
more of a pickup to really put us 
feet.’ 


this particular tooln 


back on our 

What an 
is that the small pickup in orders felt 
so far will just bring in enough 
1960 to offset 


particularly for 


extra 
dollars in costs 

That 
hardly 


off in 1960 than it was in 1958 


skilled labo 
would 
better 


leave the big industry 


and are con 


Which would hardly 


to a boom—or even a real 


1959 so far as profit 
cerned add up 
recovery 

bellwether 


for this onetime industry 


CONSTRUCTION 


A BRAKE ON 
THE BOOM? 


If the recent dip in housing 
starts meant that home build- 
ing was losing a little of its 
steam last month, no one 
seemed to notice it. And 
there was plenty of pressure 
elsewhere in the 

boom, 





building 


For the first four months of 1959, new 
non-farm housing starts—a key in- 


dicator of building activity—ran at 
rate of 1.4 


measure this was a booming 


an annual 
By any 
(only 1.2 
built in 1958) and the highest rate 
1955. But in May, a 


which housing activity almost always 


million units 


pace million houses were 


since month in 


speeds up, the rate suddenly slowed 
Did 


what 


to an annual 1.3 million starts 
mean 


Was the 


the contra-seasonal dip 


it seemed to mean? steam 





going out of the housing boom? 

Some economists feared it might 
be. But building material suppliers 
generally thought not. “If it is,” de- 
clared Malcolm Meyer, president of 
asphalt roofing producer Certain- 
teed Products, “you can’t prove it 
by our sales figures. Volume for 
asphalt is excellent and especially 
good for gypsum. I just think we 
started the year out at such a terrific 
clip that a little slowdown was only 
to be expected.” 

Of the same mind was David G. 
Hill, president of Pittsburgh Plate 
Glass. “One month’s figures,” said 
he, “don't mean much to me. Our 
sales of both paint and glass for hous- 
ing are excellent.” More cautious 
was Chairman S. W. “Tony” Antoville 
of U.S. Plywood. Reported he: “May 
and June sales ran at the same high 
rate as they did earlier in the year. 
But you must remember that there 
is a time lag between housing starts 
and sales, so it’s really too early to 
tell just what is happening.” 

None of these three, in short, was 
much concerned about May’s unex- 
pected showing. Still of them 
could tell for sure just why housing 
starts have suddenly slowed. Pitts- 
burgh Plate’s Hill, for example, 
doubted that the availability of mort- 
gage money was a serious factor. Yet, 
from Cline Smith, a noted 
construction economist and vice pres- 
ident of F. W. Dodge Corp., came just 
the contrary conclusion 


none 


George 


May’s slow- 
down, said Smith, was due to “tighte1 
money,” no doubt about that. “Capi- 
tal spending for plant and equipment 
by industry,” he explained, 
that would 
wise be available for housing.” 


“is com- 
money 


other- 
Smith 
the decline will not be 


peting for 


believes that 
homes,” he 
Another 
rise in 


severe. “The demand for 
“is strong.” 
this 
(from 


Veterans 


reasoned, strong 


factor month's interest 
rates 434°; to 5%4°)) on 
Administration mortgages, 


which will tend to make them more 
competitive 
But, added Economist Smith flatly 

“If a little steam is going out of hous- 
ing, it sure isn’t going out of any othe: 
kind of building. We're in the middle 
of a genuine construction boom for 
factories, commercial buildings, roads 
and that is going to be the 


biggest we've seen yet.” 


schools 


Still, so far as housing is concerned, 


the industry generally appeared to 
agree more closely with Pittsburgh 
Plate’s Hill than with F. W 
Smith. 
ready built for 1959 and so many are 
committed to be built,” said Hill, 
“that it would take quite an upheaval 
in the economy to spoil this year 
from being a lot better than 1958.” 


Dodge's 
“So many new houses are al- 
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ELECTRICAL EQUIPMENT 





SHIFTING 
CHANNELS 


It’s easy to sell fans in the 
winter, says Emerson Elec- 
tric’s Persons. Just concen- 
trate on contractors for built- 
in units, not retailers for 
heat-wave sales. 


For mucu of its 69 years, Emerson 
Electric Mfg. Co.* of St. Louis has 
been a leading maker of fractional 
horsepower motors. But during the 
boom of the early Fifties, it showed 
signs of needing additional 
horsepower of its own. By 1955, sales 
($40.4 million) were trailing 1950's 
($40.7 million). Net income had fallen 
from $2 million to $1.2 million. 

By all odds, the years since should 
have that 
trend. Most of Emerson’s motors go 
to other appliance makers to supply 
powe! machines, re- 
Sales of 
those appliances had slumped steadily 
from 1956 through mid-1958. 

Yet Emerson’s volume instead be- 
gan moving back up, in fiscal 1958 
(ended Sept. 30) reached a new high 
of $72 did net profit at 
$2.5 million. The reason was simply 
that Wallace R. (“Buck”) 
Emerson's president, had found him- 
self a new market 

Weather or Not. When Persons was 
brought in back in 1955 to stem the 


some 


shown a continuation of 


for washing 
frigerators, air conditioners. 


million, as 


Persons, 


Emerson 
Traded NYSE 
range (1959 
(1958) 


Electric Manufacturing 
Recent price: 63', Price 
high, 697,; low, 48',. Dividend 
$1.60 plus 3 stock. Indicated 1959 
payout $1.60 Earnings per share 1958 
$3.60. Total asset $42.8 million. Ticker sym- 
bol: EMR 


* 


declining fortunes, he 
found Emerson’s one direct consumer 
line—electric fans—in a highly vul- 
nerable position. Emerson has always 
made fans—indeed, it’s a question 
whether its motor business sprang 
from its fans, or fans from its motors 
But few appliance markets are more 
dependent on freaks of weather, or 
more a football for discounters. A 
cool summer could be disastrous. 

In housing trends, though, Persons 
saw a new possibility. Regardless of 
weather, home buyers were insisting 
on built-in exhausts for kitchens and 
bathrooms. While housing construc- 
tion does cycle with the economic 
winds, at least the year-to-year rate of 
new housing has been far more stable, 
and more predictable, than the weath- 
er. So Persons redesigned his floor- 
type fans into exhausts, ventilators 
(e.g., over-the-stove hoods), attic fans 
—and concentrated his sales efforts on 
the contractor rather than the re- 
tailer. The market was almost wait- 
ing for him. 

More for Builders. With the fans as 
an entry, Persons added a whole line 
of electrical builder 
pre-wired 
fixtures, even door chimes. 


company s 


equipment: al! 
lighting 
With new 
housing starts this year at a four-yea) 
peak, 
selling apace. 

Last month, as Persons busied him- 
with his nine months report 
(ended June 30) his fans and motors 
were whirring faster than ever. In 
the six months to March 31, 
topped $44 million, net profit was $2 
million, o1 $1.3 mil- 
lion yeal 


heaters, recessed 


Persons’ new products were 


self 


sales 


$2.57 a share vs 
$1.80 for the 
Chortled 


still booming 


earlie! 
“We're 
Sales for the yea 
reach $90 million, and the total pretax 
earnings gain will be close to the 58 


and 
period Persons 


will 


LONG ISLAND HOUSING DEVELOPMENT: 


a dip in housing starts, but the equipment boom goes on 
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in the first half That 
would be another record. 

Hitched to a Whirling Star: Not all 
the increase, of course, has come from 
the new Enjoying their 
boom, appliance makers are buying 
more Emerson motors, and the com- 


improvement 


lines. own 


shifting 
cost-plus 


pany’s defense business is 
de- 
velopment work to fixed-price pro- 


duction 


from low-margined 


runs. Emerson, for example, 
is the principal maker of the Honest 
John And this 
Persons, “operating 


missile 
that 
can be translated into better profit.” 

But for the long 
clearly wagon 
star. He 
impressive” 


means says 


efficiency 
run, Persons 
hitched to 
calls 


sees his 
“in- 
that 
half as many new homes will be built 
in the next total 
suggests, 


a construction 
creasingly forecasts 
decade as the 

Even 


now 
in existence this, he 
compared to the wave of 
still to come 
would also absorb a lot of his 


With his 


now set, 


may be tiny 
remodeling which 
“new” 
products construction 
foundation Persons predicts 
increase in the 


within the 


‘a very substantial 


present volume next few 
years.” 


“What 


ness,” 


look for in this busi- 


he adds, “is expanded volume 


you 


Get that and you expand earnings 
By getting our products to the con- 
sumer by way of the builder, we keep 
out of the discount stores, and we get 
a bigger and more stable volume.” 
indication 


shifting his channels has been a good 


If current results are any 


way to boost volume—and profits 


OIL 


THE MILLION 
DOLLAR DIME 


{lmost anything can happen 
in the rich oilfields of Saudi 


frabia. A dime, for instance. 
can be worth $300 million. 


For THE first time in nine years, the 
most celebrated dime since the days 
of John D. Rockefeller no 
clinks its merry rhythm 
and Standard Oil of 


sorry to 


longe 
Texaco, Inc 
California 
since to 
them a great deal more than a dime 
had involved. Under a_ 1950 
agreement, Texaco and SoCal had 
agreed to let Socony Mobil and the 
Standard Oil Co. (New Jersey) share 
their huge oilfield in Saudi Arabia 
In return the newcomers agreed that 
Texaco and SoCal 
$300 million in “preferential divi- 
dends” at the rate of 10c on each of 
the first three billion barrels pumped 


are 


very see it cease, 


been 


were to receive 


26 


“a SN ne 


SAUDI ARABIAN OIL WELL: 
a tale of dimes in the desert 


up by the foursome. So was born 
“million-dollar” dime 
tinkled $150- 
each But 


weeks ago, as closely as oil 


oil’s celebrated 
So the 
million 


dimes out a 


tune tol company 
a tew 
analysts could estimate, the mighty 
disgorged thei: 
barrel of oil. At that, 
The fou 


now on a 


wells on the desert 
three billionth 
the dimes stopped flowing 
footing 


companies were 


based on their respective ownership 
in the Arabian American Oil Co 
Texaco, SoCal, and Jersey, 30 
and Socony Mobil, 10 
Celebrated Cast of Characters. No cor- 
porate fanfare celebrated the end of 
but the final dime 
was a major footnote to a story which 
shock of front-page 
headlines and the subtlety of inter- 


each 


the agreement, 
combined the 


national spy novels. In its cast of 
characters marched Winston Churchill, 
the mysterious Calouste Gulbenkian, 
sword-wielding 
and an empire first 
the Turks in 1299 
In a way, it was Winston Churchill 
who started it all. In 1914 Churchill 
persuaded his Government to buy into 
British 


struggling Persian Gulf producer 


tue Koran-quoting, 
Ibn Saud 
quered by 


con- 


then ‘a 
The 
move made BP a power in the Middle 
East, on a par with French and Dutch 
oilmen and Gulbenkian, the “Mr. Five 
Per Cent” of Middle East oil 

To keep the peace, all the parties 


today’s Petroleum, 


each 
As a guarantee of 
that, they circled a red line around a 
map of the old European-Asian em- 
pire of the Ottoman Turks. “None of 
“will look for oil in- 
side that line, except as a group.” 


agi eed not to 
other 


compete against 


in the area 


us,” said they, 

The red line proved as strong as a 
red-brick wall. When Jersey Stand- 
ard and Socony Mobil moved into the 
Middle East in later years, they found 


into the 
charmed circle; by joining the group 

Enter the Outsiders. No such pact 
however, had been signed by Stand- 
ard Oil of California 
moved inside the into Bahrain 
and discovered oil in 1932. The 
achievement impressed King Ibn Saud 
the Wahabi had 
quered most of the Arabian Peninsula 
and little about the 
agreement. To ente1 
bia, SoCal’s geologists 
and donned Arab 

Five years later, 
ologists hit it, a 
oil locked 


It was fa) 


there was only one way 


Its geologists 
line, 


warrior who con- 
red-line 


Ara- 


beards 


cared 
Suspicious 
grew 
burnooses 

the turbaned ge- 
veritable 
the 


ocean ol 
unde: sands of th« 
more oil than com- 


SoCal 


desert 
paratively 
hope to market. So the company gave 
a half interest in the field to Texaco 
which had world-wide marketing out- 


small could evel 


lets for the crude 
good find 
When 


however, the 


It was a 
world-shaker 
ended, 
soared to unprecedented 
Along with it 
eries of oil in Saudi Arabia 


but not yet a 
World War II 
demand for oil 
heights 
discov- 
“Push a 
stick in the ground,” ran the famous 


came rich new 


saying, “up comes oil.” There was so 
much of it in the bubbling wells that 
the Texaco-California 
ship could not use all of it 
End of the Line. Texaco and 
began looking for new partners 
found them in Jersey Standard 
Socony, who were hemmed in by the 


even partne! 
SoCal 
They 


and 


red line agreement and unable to get 
enough crude oil for thei 
keting networks. A Jersey lawyer had 
discovered that two of the signatures 
to the 
caise des Petroles and Calouste Gul- 
benkian 
the German armies 

Under British law 
had 


own mMar- 


agreement—Compagnie Fran- 


had acquired enemy status 
when 

France 
th 


occupied 
that meant 
agreement been abrogated 
were now free to 
go where they wanted. They headed 
straight for Saudi Arabia 

The 


dime” 


Socony and Jersey 


dolla 
Texaco and SoCal, 
With the in- 
Standard 


became one 


result was the “million 


pact with 
and still more history 
fusion of Socony-Jersey 
Saudi Arabia 
of the biggest producers of oil in the 
world 
tion in 


money, 


Its success spurred explora- 
Kuwait 
changed the course of world oil and 
the Middle East to be the 
biggest repository of oil in the world 
today. Indeed, no than 
quarters of the known reserves of oil 
in the Free World lie under 

But now the original deal was his- 
tory. Into the treasuries of SoCal and 
Texaco would no longer pour th 
golden rain of dimes. It was one more 
sign that the world of oil, though stil! 
dynamic 


and other countries 
proved 
less three 


its sands 


was fast changing 


Forses, JuLY 15, 195° 





ELECTRONICS 


HEARTY APPETITE 


It’s no trick to make mergers 
these days, but it’s the rare 
businessman who can do it 
with Tex Thornton’s finesse. 





To MAKE out in the electronics busi- 
ness, you have to be more than just 
a Ph.D. with a mind for business these 
days. You have to be something of a 
of mergers as well. For with 
so many hundreds of brilliant but 
money -straitened outfits 
looking for buyers, merger is both the 
quickest and surest path to growth. 
At least it has for Charles 
B. Thornton, onetime key man at 
Hughes Tool Co. and today the guid- 
ng light of Litton Industries.” Thorn- 
ton started Litton scratch in 
1954 with help from investment- 
banking Lehman Bros. Since then 
Tex Thornton has been 
swallowing companies at an average 
rate ol three 
His came in 
and shapes 


maste1 


electronics 


been 


from 


ambitious 


one every months. 
all sizes 
little 


men 


acquisitions 


Some were more 
with 
was the Monroe 
Calculating Machine, whose $45-mil- 
lion volume 


million 


than collections of a few 


big ideas. But one 
sales dwarfed 
$28 After so 
big a bite as Monroe, most companies 
would have waited a while to let that 
Not 
long-range 
“and more 
implement it.” So in 
ended April 30, 


picked up three more out- 


annual 


Litton’s then 


go down before taking on more 
rhornton. “We've 
said he 


got a 
plan,” mildly, 
mergers will 
the 
Thornto1 
fits, all 


with combined volume of $26 million 


nine months 


In communication elect onics 


istries. Traded NYSE. Recent 
range (1959): high, 1237, 
(1958): none. Indicated 
Earnings per share 

assets $57.8 million 


LITTON COMPUTER 


a case 


Good Digestion. That made Litton 
some kind of a merger champion. But 
what really earned Thornton his repu- 
tation as a maste! however, 
was the smooth way in which his tiny 
company absorbed so without 
getting corporate indigestion. Far from 
having indigestion, Litton Industries 
last month well-integrated, 
electronics corporation whose sales for 
the ending July 31 will 
probably top $125 million and whose 
net profit will hit $5.5 million 

But Thornton was still not satiated 
Early this month he 
ously 


mergere! 


much 


was a 


fiscal year 


was simultane- 


negotiating for two companies 
each, according to a company official 
“in the $50-million to $100-million 
class.” Adds this aide: “They prob- 
ably won't both come in the shop to- 
but at 
announced the month is up.” 


These, blend into Thorn- 


ton’s grand plan, and into his existing 


gether, least one should be 
before 
too, will 
(inertial 
guidance systems and airborne com- 
puters), office 
electronic bookkeeping 


communication 


lines of military electronics 


equipment such as 
machines, 
systems __ including 
microwave and sound recording 
So Thornton 
trouble absorbing course 
The Litton 
shares outstanding has increased more 
than 75 


The Gourmet. far, has 
had little 
after course number of 
since 1955. Yet so rapidly 
and profitably—has Litton grown that 
watered 
44c to $2.13 


nearly $3 in 


net per share has not been 


down, actually 
last 
fiscal 


rose trom 


year, should go to 
1959 

So indigestion is 
worries Thornton 


the last thing that 
While 
see Litton as a corporate gou rmand, 
Litton prefers to think of 
gourmet. Says he: “We 
fully. Out of 1.000 
offered to maybe 
our plans 


others may 
itself as a 
pi k Care- 
every companies 


fits 


rege 


us, into 
like a 
E\ en 


togethne! 


one 
We go into a me 
man should go into a mai 


riage 


before we merge. we live 


iVD TECHNICIAN: 


of merger 


until 
The 
afterwards.” 
That 
Monroe 
smoothly 


we're it's 


shakedown is 


going to work 


not 


sure 
done before, 
the 
down so 
the 


an- 


approach explains why 
acquisition 
The deal 


works for a full 


nouncement was sprung 


went 
had 


before 


been in 
the 
In that time 
not only were the financial considera- 
also all the de- 
departmental consolidations 
do 


practice 


yea! 


tions worked out, but 
tails of 
and 
With 


merger 


which men would just what 


plenty of already in 
techniques, Litton people see 


no reason why future acquisitions 


should not go down just as easily as 
the big bites in the past 
Watching the Waistline 
holders, then, all this 
put on fiscal muscle, not just corporat 
Back in 1955 Thorn- 
ton started his expansion spree, Litton 
as little as $10 a share 

the latest 
was served up, the price was 

although 
dends have appeared yet 
the 


more 


For 


expansion 


stock 


has 


waistline before 


stock went for 


last month, before 


course 
more than 


ll times as high no divi- 


Appa! ently 


to Thornton mounting earnings 


casi 


simply 
further 


mean available for 
acquisitions 
it will all end 


will not even venture 


Thornton 
“We 


tipping 


As to where 
an opinion 
‘be lie ve in 


don't.” says he 


hand in way if we 
it.” But a 
mystery at 
‘The 
the friend, for 
Tex. He's got his eye on the $500-mil 
lion mark next 

he ti 


oul any can help 


thinks there is 
Tex 


millior mark 


friend 
all about 
$100 


“was only an 


no 
Thornton's 
goal says 


appetizer 


It wouldn't even sur- 


prise me if ied for $1 billion 


{LUMINUM 


INGOTS, ANYONE? 


Having lost some of its best 


U.S. customers, Canada’s 

dluminium, Lid. is now look- 

ing for ways to use more of 
its ingots itself. 


WuiLte US 


turned 








ALUMINIUM'S 
TROUBLES 


Aluminium’s vast Kitimat expansion 
project went into production at a time 
when Aluminium’s sales to Britain and 
the U. S. were slipping badly. Higher 
shipments to other markets failed to 
take up the slack and the result was 
idle capacity and falling profits 


primary aluminum 
(000s of tons) 


= 
unsold capacity 





United Kingdom 








1954 1955 1956 1957 1958 











saw the company, was a specialist. It 
would concentrate on making primary 
aluminum for sale to others. Alumi- 
nium Company of Canada, its big 
subsidiary, produced the 
world’s cheapest pig, and there had 
always been plenty of fabricators who 
would buy the metal. 

On this basis, Davis increased Al- 


operating 


can’s capacity to 770,000 tons between 
1951 and 1957. He earmarked 340,000 
tons for fabricating subsidiaries in 
Canada and overseas, planning to sell 
the remaining 430,000 tons as primary 
much of it to U.S 
ducers who always had needed more 
But it didn’t work 


aluminum, pro- 
than they made 
that way 

While Davis increased capacity, so 
did Alcoa, Reynolds Kaise: 
Smaller producers Anaconda 
Ormet started up, too. And suddenly 
each had enough light metal for its 


and 
and 


own fabricating needs 
Out in the Cold. It was 

really dealt Davis the 

First there was the 


1958 that 
blows 
Then 
a long-term sales contract with Kaise) 
Alcoa 
stretched out to run at a 
pace until 1961 Also 1959 
failed to bring Aluminium the re- 
covery it brought its U.S. rivals. Pro 
ducers in the U.S. who had taken 30 

of Alcan’s output in the first three 
months of 1958 took just 10°, in the 
first quarter of 1959. Dollar 
dropped from $101.6 million 
dian dollars) 


heavy 
recession 
expired, and a with 
had to be 


slowet 


contract 


volume 
(Cana- 
to $96.3 million for the 
and earnings were only 8c a 

18c a yea Reluc- 
tantly, Davis cut the dividend by 5 
to 12.5c a share 


quarte! 


share vs earlie) 


So it was last month that Davis 


He had learned the 
that he could no longe: 
sell a big enough share of his produc- 
tion in North America while his com- 
petitors controlled the fabricating 
market. Now Davis took a first step 
toward controlling North American 
fabricating facilities of his own. With 
Chrysler Corp. of Canada, Aluminium 
planned to form Chryslum, a jointly- 
owned subsidiary 

The new company will lease Alcan’s 
Beauharnois, Quebec, smelter (capac- 
ity: 36,000 tons) and supply all of 
Canadian Chrysler’s needs plus some 
tonnage to Chrysler in Detroit. Chrys- 
ler will get 51°, of Chryslum’s profits 
on these sales and Aluminium will get 


changed course 


hard way 


a sure share of aluminum sales for 
autos. To gain a customer, Aluminium 
had taken a 

In addition, the company was look- 
“We 
are expanding our fabricating capacity 
where opportunity offers,” said Davis 
last month. If such opportunity was 
no longer as plentiful as it once was, 
Davis still had one big consolation: his 
Canadian plants, running off low-cost 
hydroelectric power, were admittedly 
the lowest-cost producers in North 
America. Once Aluminium could 
build up its customer list again, cap- 
tive or otherwise, its profits would cer- 
tainly have no trouble climbing back 


partne: 


ing for new outlets elsewhere 


4LUMINUM 


ANOTHER DOOR 


{ few months ago Reynolds 
Vetals slammed one door on 
fleoa’s attempt to get into 
the rich British market. So 
{leoa walked in another door. 


LIKE the oil industry before it, alumi- 
num is fast becoming a global busi- 
ness, where logistics, geography and 


national boundaries play basic roles 
Thus it was no longer enough simply 
to produce the cheapest ingots (see 
Aluminum that 
had to control your customers as well 
And so it that Alcoa and 
Reynolds Metals, the biggest U.S. pro- 

Atlantic late last 
a slam-bang battle 


British 


above) learned you 


was, too, 
ducers crossed the 
vear to engage u 
for control of big Aluminium 
Co. Ltd 
Reynolds won 


Alcoa did 


nomics ot 


hands down But 
not forget the global eco- 
failed 
to gain admittance to the British 
market by the back Alcoa de- 
cided to try the doo: 

The Other Door 


and London came the announcement 
late last month that 


aluminum. Having 
doot 
tront 

From Pittsburgh 


Alcoa was team- 


ing up in an aluminum deal with one 
of Britain’s mightiest industrial enter- 
prises, $2-billion-a-year Imperial 
Chemical Industries. The two would 
form a company to take over Impe- 
rial’s aluminum fabricating plants in 
Wales as a springboard to a fat share 
of the British market 
Alcoa, 49 ICI, 51) 

“All the elements for a great and 
growing market,” exulted John Mitch- 
ell, president of Alcoa International 
“are present in the United Kingdom.’ 
They were, indeed. Per capita con- 
sumption of aluminum in the U.S 
already has been pushed to 21 pounds 
a year. In Great Britain, howeve 
consumption now stands at only six 
And Britain is a 
handy springboard to other markets 
in the of the world where 
per capita use is just seven tenths of 
a pound 

ingot Outlet. ICI’s chemical plants 
were not quite the catch that Reynolds 
got in British Aluminium. The ICI 
facilities, which were bought from the 
British government after World Wai 
II, make only 10°, of Britain’s total 
fabricated British 
Aluminium Moreover! 
ICI has no primary 
while British 
38,000 tons of aluminum in 
and 90,000 tons at its new 
Eastern Canada 

But ICI’s lack of primary ingots 
production is not all bad from Alcoa 
President Frank Magee's 
view. In the present time of oversup- 


(Ownership 


pounds a yeal 


rest free 


aluminum output; 
makes 33‘ 
capacity at all 
Aluminium can melt 
England 


facilities in 


point ol 


ply, Alcoa’s potlines have a capacity 
to turn out some 20 more ingots and 
pig than its mills can use even at full 
capacity. The British plants could 
provide a captive market for this ex- 
and Alcoa 
them within a year 


cess, may be 


supplying 


MOLTEN ALUMINUM: 


a metal with 


ForBES 





Tomorrow the World? At the same 
time, Magee was at pains to note that BUSINESS U S A 
the agreement with ICI was not | ’ ; ae 
Alcoa’s only new venture overseas. 
In recent months, he pointed out, 
Alcoa has taken steps to build an 
aluminum smelter and a bauxite refin- 
ing plant in South America. It also has 
joined with a Japanese company to 
fabricate aluminum and magnesium 
products for Far Eastern markets. One 
thing was clear: Reynolds may have 
won a battle for overseas aluminum 





markets, but it was very far from 
having won the war 





BUILDING MATERIALS 





NOT NAILED DOWN 


Just as U.S. Plywood’s Anto- DIRECTION OF 
ville was reaching for his big- MOVEMENT 
yest piece of timber, rival 

th P ~ ie f rept: CONTINUED IMPROVEMENT FOR 2 MONTHS OR LONGER 
Georgia-Pacific got in the way. 

= NO SIGNIFICANT CHANGE FROM IMMEDIATELY PRECEDING PERIODS 
ed CONTINUED DECLINE FOR 2 MONTHS OR LONGER 


quietly reaching out to take Booth- DENCNED BY MICK A We ¥ 
Kelly Lumber Co. into the fold of his 
U.S. Plywood Corp.* when suddenly 


It WASNT only Tony Antoville’s fin- 


gers that were sore. Here he was 


Map shows condition in 87 U.S. business areas, each of which is an econon 
- : - changes depend on the same key factors. Shaded areas reflect decline or img 
of arch-rival Georgia-Pacific Corp.,t+ | two-month period ending the last week of May 

whammed the hammer down. Cheath- 

am slammed Antoville with a series of 


last month Owen Cheatham, chairman 


THE TOP TEN CITIES Percents Ga ZONE INDEXES 
lawsuits to prevent the acquisition Over La 


and to open the way for a furthe: BEST PERFORMANCE WORST PERFORMANCE 
ound of bidding over Booth-Kelly 
Chairman S.W. (Tony) Antoville Detroit, Mich (3 25 Raleigh, NC 
was sore all over. He insisted furiously Cleveland, Ohio | Wichita, Kan (2 
that the prize was, by moral if not Pittsburgh, Pa ty Memphis, Tenn 


. Middle Atlantic 
legal rights. already his. Georgia- Washington OC ss thew Orfeans. La (2) : _— 
Pacific, said he, had already had its ie - . : Midwest 

yarn : : : Phoenix, Ariz ] Louisville, Ky South 

A Out 
Albuquerque, NM + 1 Montgomery, Ala +: 
was competitive bidding, and we Philadeiohia. Pa 1 ; bus Ohio (4 North Centra 

” - i l Columbus, Ohio (4) 4 
won Just what portly Tony Anto- “tg 


5 n South Central 
] ’ Fla (7 l Shreveport, La Ourn Ventre 
ville had actually won seemed open Tampa, Fla (7 8 — 


ny , Mounts n 
to question Richmond, Va (: Albany, Ga — 


chance and been turned down. “It 


For years the two top companies in Grand Rapids ranton-Wilke Pacific 
the domestic plywood market have Mich 
been slugging it out in the courts as Number in parentheses indicates hi = NATIONAL INDEX 
vell as in consumer markets. But the months city has been 


ent brouhaha bids fair to be 





{ 


trickiest of them all. Booth-Kelly NEXT ISSUE: 


< med ry vorth io ing , “ : 
cemec a et = tm fighting oves The Fat Years and the Lean ly all Street has been takir 
Scramble. With three billion board monly bullish view of the meat sameness nen meal 
eet of glas fir (the timber from much is substance? In the 1 i ForsES presents an in 
ywood is made) stand- complex industry 
43.000 acres in Oregon, Forees, 70 Fifth Avenue. New York 11, N.Y 


Booth , nts one of the last big Please send me Forres for the peri 
2 Years 


1959 


holdir of timbe not already owned — ; al 


$1.50 


ngs pe 
nit 


Single copy We 














by big paper or lumber companies. 
From Antoville’s standpoint, the 
acquisition was not only natural, but 
vital. 

For most of its 40-year history, 
U.S. Plywood was predominantly a 
marketing organization, buying its 
raw materials from other producers. 
In the last decade, however, it be- 
came obvious that in lumber, as in 
oil, control of the basic resources was 
necessary. Georgia-Pacific started from 
way behind; in 1949 its sales were 
$37 million, vs. USP’s $67 million. But 
it beat out USP on 
Today, its 


over the years 


several big acquisitions. 


The only 


reserves of Douglas fir already stand 
at 12 billion feet. Antoville, and his 
predecessor Ottinger, for 
all their scrambling able to 
corral only three billion feet of the 
key fir. 

Now, if they could get Booth-Kelly, 
the acquisition would just double 
U.S. Plywood’'s reserves. The agree- 
ment with directors was signed last 
May; B-K stockholders were original- 
ly due to approve it this month. Now 
Cheatham blocked the way. 

Extra Value. Just how badly Anto- 
ville wanted Booth-Kelly was indi- 
cated by the $85 million he was quite 


Lawrence 
were 
































machine of its kind 


im the worid 


SHOWS WHY REPUBLIC STEEL 
IS THE KIND OF COMPANY IT IS 


In the Gadsden, Alabama, plant is 


a machine completely redesigned by 


Republic Steel from a former machine. 


The improvements are essentially new: 


they are patentable. 


This machine makes welded wire fabric— 


the steel mesh used for reinforcing flat concrete 


such as highways, floors, driveways. It’s a 


big item in the road program. 


This machine is faster than any other 


machine producing this type of product 


It is 


an example of the continuing progressiveness 


which typifies Republic’s management today. 


REPUBLIC STEEL 


CLEVELAND 1, OHIO 


WORLD S WIDEST RANGE OF STANDARD STEELS AND STEEL PRODUCTS 


9 
ol) 


willing to pay, although B-K’'s book 
assets are listed at a mere $18 million, 
and its earnings last year ran only 
slightly over $1 million. At 85 times 
earnings, it would seem a premium- 
priced purchase indeed. 

Actually, the sale figure was not so 
extravagant as it seems at first blush 
Booth-Kelly has for years done only 
“sanitary” cutting: taking down trees 
only because they 
to run roads through the property. It 
was content to wealth in 
natural giving it a chance to 
compound through new growth and 
through rising prices. So neither earn- 
ings nor book 
measure of Booth-Kelly’s worth 

Cheatham’s Gambit. Cheatham, who 
collects lumberlands as others collect 
oil reserves or real estate, saw this as 
clearly as Antoville did. He would 
like Booth-Kelly for the same reasons 
Antoville would. But it 
technicality that shrewd 
Cheatham his opening 

This is what happened: Booth-Kelly 
has always been an important sup- 


were overage or 
leave its 
form, 


value was any true 


was a legal 


gave Owen 


plier to two of Cheatham’s own sub- 
sidiaries, Springfield Plywood Corp 
and Washington Veneer Co. Back in 
1940, B-K signed a 60-year agree- 
ment to give Springfield first call on 
its logs. Booth 
Springfield's stock 

Should the deal with USP be con- 
summated, argued Cheatham, Georgia- 
Pacific would be in the 
having its major competitor control 
ling a subsidiary’s supply. That com 
petitor would also have a foot insids 
Georgia-Pacific through the minority 


also owned 18 of 


position ol 


interest in the subsidiary 
Answers Antoville: “We 
Booth-Kelly’s obligation to 
Springfield. We've spelled it 
out.” But a Georgia-Pacific official 
insisted that 
noted that considering the trial 
going on, nothing can be spelled out 
What Next? Cheathan 
had no less than three separate suits 


blo« K oO 


mean to 
honor 
even 
nothing is spelled out 
now 
Last month 
going, all designed to 
least stall the merget As 
surance, in case the courts ru 
him, Cheatham 
Booth-Kelly  stockholde: 
paratory to making a highe 
Antoville’s 

With the barrage of suits nov 
Antoville nor Che 
publicly comn 


aiso 


was 


on, neithe: 
was being 
But one thing was sure: having pass« 
his rival by in the race to build tights 
reserves, Owen Cheatham 
mined to make things as hot as poss 
ble for Tony Antoville’s 


catch up again 


Was dete! 


**Actually, Booth-Kells 
break its agreement tor son 
suit against Georgia-Pacifik 
years ago for a cancellat 


going through trial 


Forses, suty 15. 1959 
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| 1959 
The FORBES index 


Selid line i¢ computed weekly end monthly, gives eque!l weight te 
five foctors 
1. Mow much ore we producing? (FRE production index) 
2. Hew many people ore working? (BLS nen-cgriculture!l empley- 
ment) 
3 Hew intensively ere we working? (CLS average weekly hours 
wn monvutecture) 
4 Are people spending or saving? (FRE depertment store soles) 
S Hew much money is circuloting? (FRE bonk debits, 14!) key 
conters) 
Factors 4 ond 5 ore edjvsted fer valve of the dollar (1947-49 
= 100), fecters |. 4 end 5 fer seasonal verietion 
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2 re ee en er pean eny 


Plotted line is @ preliminary weekly figure ond may net necessorily 
egree with the revised monthly tote! Dot indicetes on 8-day estimete 
besed on tentotive figures ter five components oll of which ore subject 
te leter revision * 
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August Sept Oct Nov Dec Jan Feb March April May 
(Prelim.) 
152.0 
119.1 


101.5 


136.0 
115.3 

99.2 
137.8 
148.1 
127.3 


137.0 
116.1 
100.0 
127.4 
150.7 


126.2 


Production 138.0 
115.6 
990.5 
125.8 
145.5 


124.9 


141.0 
116.2 
100.0 
127.2 
147.7 
126.4 


142.0 
116.2 
101.0 
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151.3 
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143.0 
116.6 
100.0 
126.2 
158.7 
129.0 


145.0 147.0 
117.5 


100.8 


150.0 
118.6 
101.0 


Employment 116.8 
100.3 
130.3 132.1 
159.3 157.7 


1303 131. 


Hours 

Sales 

Bank Debits 
INDEX 


135.9 
165.9 
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rests solely with ability 
or to multiply. It 
busine SS 


THE MARKET OUTLOOK 


by SIDNEY B. LURIE 
comtiort in 
By Way of Mention be 


events: 1) 


1959 vac: 

two conclu 
drawn from the J 
The 


decision pro 


nece 


THis is the time of year when most from the 1957-58 major 


security buyers are thinking in terms recession has intil late 


postponed 


f their summer vacation. Life would reached the ex- nical evidence sugs 


be indeed simple if it were possible chance of i Major deci 


pansion phase i 
time probably has gone b 
other 

1946 o1 


time being 


or capital to go along on this vaca- Business is good 
and shed the 


imulated in the 


which and is getting bet- 
to te! F 


month Unfortunately, this sur- we've learned to 


problems words, the threat 


irthermore 1957 has d 


preceding six 


with the “cold wai and there is This doesn't mear 
seeks em- renewed faith 
As a dollar The latte: s 
kept for an inflation-inspired 

stocks is a houss 


True 


are isn't feasible 
and traditionally 
nt lest it consume itself 


Capital live 


in the solidity of the an be abandoned 


most important for care, consideratior 


capital either must be u to own sense has disappeared 


xv in hiding built on sand For as has been noted mar n in 


The summer 1959 vacationer does, stock prices are high as past months, this is a which 


however, have one distinct advantage 


Then, as 


everyone will recall, the business re- 


last year’s holidayer 


ovel 


covery was just getting underway 


mid doubts and fears as to its solidity 


International tension was at fever 


pitch, and there was a flight from the 
dolla Now. 


however, the recovery 


Forbes. sutyY 15. 1959 


measured by price earnings ratios and 
between stock 


But the same 


the negative difference 
vields and bond yields 
observation could have been made a 
year ago, which only points up again 
a moral often preached by this col- 
umn; namely that speculation is not a 


simple business where the kev to suc- 


is unique in the history h resent 
generation of security buyers. It is a 
market of stocks rather than a stock 
market, a market of individual issue 
performance, a market of private bull 
markets and private markets 
the cloak of the averages 

Thus the big que 


bea! 
under 


tions of today 











What’s still ahead for 
ELECTRONICS 
STOCKS? 


Otlering im exciting combination 


hancy 


have appealed strongly to the 


find fault with these compar 


is vou will ! rile . > 


However the Hest 


potential remamns 


mport 


these stocks 


Which particular stocks are “best 


nivur value as clearly and 


charts, one tor each stock undet 


constitutes the main intluence upo 


next twelve months 


Value Line 
for purchase now as well as 
Lhere Is 
Value 


identifying the 


Ss hnew 
those 


' , 
basis of value i wide ran Values 


you will find Line's mathematically 


ful ou stocks 


that pl 


A Special Introductory Offer 


uld like to 

for the 62 

malyses of 31 El 
Equipment and 


Ov d 
Reports on each leading stom An 


Admiral 

Allis Chaimers 
Daystrom 
DuMont Labs 
General Electric 
Gen'l Prec. Eq. 


Int’) Business Mach 

Int'l Harvester 

Int'l Telephone 

Magnavox 

McGraw Edison 

Minneapolis 
Honeywell 


Motorola 

Nat'l Cash Reg 

Phiico 

Radio Corp. of 
America 

Raytheon Mfg 

Singer Mfg 


Sperry Rand 
Square D 
Sylvania Electric 
Westinghouse Elec 
Whirtpool Corp 
Zenith 


} 


will aiso ei tut 1 COpy of Va 
tion Dut 


With 
Line 


me a 


this offer 

snew 31 pag 
Period of 

Advices on 800 major stocks and 


you 
study on what Selec 


Inflation gether Value 

ial Situations and Valu 
And fer only $5 instead of the regular $10 
: Value Line 
a new Special Situat mmimenda ’ ( iSuf ‘ead 


ind We 


with the latest 
) Spe 


Summary o 


Line's obj 


ctive 


measurements of value you will 
receive (a) the next 4 weekly editions of the 
over 250 stocks, (b 


tccount Report, (d 


The annual subs ription rate 


Survey with re ports on 


two fortnighti 


To take advantage of this Special Offer, fill out and mail coupon below. 


FB-133 


THE VALUE LINE 


INVESTMENT SURVEY 
ARNOLD BERNHARD ©& Co., Ine. 
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Send $5 to Dept 


Publishe 


Value Line Surveys Building, 5 I 


d by 


Hoel St 
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are, as What Shall I 
What Shall I Sell?” One 


swer the questions is to 


Buy 


way to 


aiWwayvs, 
an- 
review some 
of this column’s previous suggestions 
as well as mention a few new ones 
It's not that the old have lost charm 
actually of this 


vious recommendations 


column’s 
still 
merit despite an advance in price 


many pre 


hold 


For example, Wilson still has cor 
siderable speculative appeal at going 
levels around 39, and the rationaliza 


1) The company 
profit 


tion is quite simple 
the 
the meat 


has best pretax margin it 


and the 
exhausted the 


packing industry, 
management hasn't yet 
cost-reduction possibilities in various 
divisions of the business. Case in 
point: the sporting goods division (ane 


Wilson is the 
the industry) is now 


number one factor iu 


beng hitting tron 


an internal rehabilitation program. 2) 


The entire meat packing industry 


probably is on the threshold of a 


new era of profit stability and im 


provement competitior 


This because 


is becoming more effi and pront 


margins no longe dominated 
by the least-efficient 
Not 


improving 


9 
o) 


producers 
the hog steadily 
but the 


kedly 


only is supply 
cattle 


better in 


Situatior 
should be ma 1960 
cattle will 
ont 

in this important dit of the 


norn supply ot 


permit more “normal” p: 
packing business 

Net 
Wilson's 1959 earnings potential may 
S4 pel share 
possible to visualize earnings of 
in 1960 


becoming a 


result of the foregoing is that 
be in the area of and it 
$5-S6 
If the promise shows signs of 
the Wilson man 
undoubtedly will take ar 
look at the current $1.40 div 
dend rate later in 
Some 


reality 
agement 
othe: 
the yea 
months ago, the point wa 


that the stocks have 


distinct long-term speculative appeal 


made airline 
Jets are opening a new travel market 
and are proving exceptionally 
able to the carriers. This 
has ‘been strengthened by 
CAB examiner's report 
the 
much improved. lh 
United Air 

the 
new 


pront 
point ol 
view 
recent which 


strongly suggests that regulatory 
environment is 
this 


one ol 


connection Lines is 
the 


stocks in 


airline 
CAB 


entitled 


cheapest ot 
the 
the airlines 


relation to 
concept that 
to a 10 return 
United has ar 
of its jet program, and it's highly un 
likely that the 
another equipment 


are 
Also of 


anged for the 


interest 
financing 
lace 


industry will 


program tor five 
or ten years 

True, jet competition on the com 
pany’s main routes is holding down 


But the 


nevertheless 


United's traffic improvement 

second-quarter profit, 

may be ahead of last year’s, and the 
(CONTINUED ON PAGE 44) 
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SUCH OPPORTUNITIES COME 
ONLY ONCE IN A LIFE-TIME 


lding formu - 

ma funds 1 apidly to ac 

I have done re 
ly hitv vears 
investors il 

yf success Oo 

Is \e ‘ =i 

potentials 0 


W. H. ROYSTONE 
INVESTMENT ANALYST 





Read what the Press Service that 
syndicated his “Comments” said: 
es that make ‘ ‘ t t 
irket chore 1! “ul I 0 
the held to 


ove 
ldin 


gy potentials 


fortune-t 


THE HUNDREDS OF LETTERS OF GRATITUDE AND PRAISE 


FROM OUR THOUSANDS OF HAPPY CLIENTS 
ALL 


LIVING 
OVER AMERICA AND THROUGHOUT THE WORLD 


WOULD FILL VOLUMES 
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STEEL INDUSTRY SHOWS 
NEW EARNING POWER 


Stocks Deserve 

Higher Investment Rating 
Investors have 
now had a chance 
to assess the steel 
industry in good 
times and in bad. OOO@ 
Judging from the 
maintenance of y 
profit margins 
under trying con- 
ditions in 1958, @& ) Se) 
and the excellent results obtained during 
capacity the first half 
of 1959 steel equities deserve an upu avd 
revision of investment rating. That is the 
opinion of our Research Department, 
expressed in our July Monthly Letter, 
now available to investors 


BASIC QUESTIONS ANSWERED 
This new Monthly Letter on the Steel 
Industry gives our answers to such ques- 
trons as 
@ Why 
@ How 
@ How much will it rise in 1959 
@ How would a strike affect 1959 production? 
@ What is the outlook for stcel stocks 


4 STOCKS RECOMMENDED; 
EARNINGS, DIVIDEND PROSPECTS 


Phe Letter tabulates the first quarter re- 





near Operations m 


have profit margins been maintained ? 


fast has productivity been rising ? 


sults and annual earnings of leading steel 
and gives of 
1959 output. It concludes that a number 
of steel companies may take favorable 
dividend action later this year, and that 
over the long term steel stocks may com- 


companies, our estimate 


mand higher price /carnings ratios. If so, 
; ’ ied b a tral 4 i ' ‘ f ll ] t ’ c id 


Ss‘ = 
‘ tres. Our 
analysts have selected four stocks as par- 


Wiehwel 
f roy , “ee , 
r Polders OF Selected Sleel es 


ticularly attractive at this time 


APPROVED LIST OF SECURITIES 
In order to add to the effectiveness of our 
monthly approved list, we h 
the of only 
those that we consider relatively attractive 


Ive revised 


number issues, including 
for new purchase, and have given esti 
mates of 1959 earnings tor each common 
stock named 

For your copy of the July Monthly Letter, 


mail the coupon below 


e<J GOODBODY &CO. 


MEMBERS OF LEADING STOCK 
AND COMMODITY EXCHANGES 


115 BROADWAY. NEW YORK 
OFFICES IN 38 CITIES 


Pl« asc 


Monthly 


sc nd me 


Letter FIY-15 


NAMI 


ADDR 


INVESTMENT POINTERS 


A Stock Review 


I THINK a review of recommendations 
made by this column since my fa- 
ther’s death is in order. Accordingly, 
I am listing below, of each 
stock when high 
since then, and its current price, fol- 
lowed by a current opinion of each 


prices 


recommended, its 


current 
price 


50 
56 
49 
46 
89 


Price when 
recommended 


high 
since 


ACF industries 
American Chain & Cable 
American Optical 
American Smelting 
American Stores 


Atchison } 29 
Bath iron Works 56 
Beech Aircraft 39 
Bendix Aviation : 76 
Book-of-the-Month 4 18 


Burlington industries y 21 
Burroughs Corp 35 
Cannon Millis 65 
Cessna Aircraft 76 
Cities Service 5 55 


Combustion Engineering 
Continental Baking 
Dan River Mills 
Fruehauf Trailer 
Goodrich 


48 


Guif Oil 
Lowenstein 
National Acme 
Northern Pacifi 
Olin Mathieson 


Pepperell 

Phiico 

Phillips Petroleum 
Piper Aircraft 
Publicker 


Pure Oil 
Royal Dutch 
Sinclair 
Socony Mobil 
Southern Pacif 


Standard Oi! of Calif 
Standard Oil of N. 
Stanley Warner 
Stevens (J.P 

Sun Oil 


Texaco 
Union Oil of Calit 


United Merchants 
Wheeling Steel 51 


ACF 
market-wise this yea 
outlook the 


provement, and 


little 
the 


im- 


Industries has done 
However 
for 


company is for 


retention is advised 
American Chain & Cable is having 
and the stock 


Earnings will be substantially 


a good year has acted 
well 
better and are estimated in the neigh- 
borhood of $5.50 a share 

stock 


Continue to hold 


A year-end 


dividend in cash o1 would not 


be surprising 
American Optical, the world’s larg- 
of 


est manulacturet! 


to 


eye-glasses is 
show an 
Indeed, 


yeal 


continuing improvement 
March 
this increased 
5k« a tol 

ago. Further improve 
the full 


The stock sold ata new high 


in earnings quarte! 
to 94c a 


the same 


earnings 


share from share 


pel iod a veal 


ment is indicated for yea 


recently, 


which augurs well for future 


appre 


ciation. Buy, hold 


Ref 
Le ’ 
nd 
« ul 


by J. DONALD GOODWIN 


industry 
have held 
company’s 
down 
this 
should 


on an 
level 
the 
earnings 
However, 
condition 
improve 


as con- 


sumption is. in- 

By the 
year-end, worthwhile gains 
ticipated. The stock has been terribly 
disappointing to date, but I believe 
better times are ahead, and I advis« 


creasing. 


are an- 


retention 

Stores to be 
one of my favorites for income, safety 
and long-term growth. Continue to 
hold; new purchases also warranted 

Atchison, Topeka & Santa Fe holds 
very well, and I to like it 
Buy, hold. 

Bath Iron’s order backlog recently 
stood at $147.4 million vs. $120.6 mil- 
lion a year earlier, thus indicating a 
high level of 
could $6 
increase prospect 
current price, the 
This company has 


American continues 


continue 


continued 
Earnings 
with a furthe 
next year. At 
yield is over 5¢ 


operations 
this 
in 


reach yeal 


its 


had an excellent record of profitable 
business, and I continue to regard it 
with favor 

Beech Aircraft 
recently, following its move to a new 
Howeve 
it has be- 


reacted five points 
high several months ago 

during the last week or so, 
gun to pick up again, and 
writing is 39, where I continue to con- 


at this 
sider it especially attractive for capi- 
tal appreciation. New 
purchases are in orde: 

Bendix 
here in May at 78, ran up to an all 
time high of 89 a week late: 
that reacted 
and 


and additional 


Aviation, recommended 


Oo! SO 
However, since 
to 71, 
written is around 76 


time, it 
this 
I am unable t 
sell-off 
unless perhaps the word “Aviatior 
the 
caused many to believe it was an ail 
craft stock, 
sympathy sales 
to the 
continue to regard the stock very fa 


sharply as article is 


find a reason for its sudden 


in company’s name may have 


and thereby generating 
All the more reasor 
change company’s namé I 
vorably for long-term appreciation 
Book-of-the-Month is holding we 
and could 
Advise retention 


Burlington Industries 


make a 


move up into the low 20s 


should cor 


tinue to good showing an 


IS advised 
Burroughs Corp 
} 


date 


retention 


has been disay 


pointing to However, the con 


pany s products are first class, and 


Forses. JuLY 15 


I 





believe its research efforts will pay 
off in due time. Hold 

Cannon Mills continues attractive 
for conservative investors and can be 
held on that basis 

Cessna Aircraft rose sharply since $40,000,000 
recommended here at 61; advanced 
to 83 in four weeks. Since that time Phil ; M . I d 
it declined to 68 and subsequently re- 1 ip orris ncorporate 
covered to 76, around which it is now 7 : 
selling. The company continues to do 4% % Sinking Fund Debentures 
well as indicated by recent favorable Due June 1, 1979 
comments of its president, one of 
which was that earnings of $7 a share 
are forecast for fiscal 1959. The stock 
might be reaching high ground for a 





This announcement is neither an offer to sell nor a solicitation of an offer to buy these securities 
The offer is made only by the Prospectus 


Price 99% and Accrued Interest 


while and suggest no new commit- 
ments fer the present. Long-range 
xicture excell t. | : Comes of the Prospectus may be obtained in any State only 
picture excelent, howevel from such of the several Underwriters, including the under 
Combustion Engineering is holding signed, as may lawfully offer thes 

well, and prospects for the future look 

bright. I consider it an excellent 

stock to own for the long term, as Lehman Brothers Glore, Forgan & Co. 
there is little doubt in my mind that 
the company will ultimately benefit 
substantially from atomic power. Pa- 


securities in such State 


The First Boston Corporation Kuhn, Loeb & Co. 


Eastman Dillon, Union Securities & Co. Goldman, Sachs & Co. 
tience should be well rewarded 


Continental Baking, at its present Harriman Ripley & Co. Kidder, Peabody & Co. Lazard Fréres & Co. 
price of 48, yields nearly 5°, and is . a . P 7 , 
a . Carl M. Loeb, Rhoades & Co. Merrill Lynch, Pierce, Fenner & Smith 
recommended for investors who are 


Incorporated 
interested in safety, a good return, Smith, Barney & Co. Stone & Webster Securities Corporation 
plus a chance of capital gains over the 


long run. It is my opinion that the Wertheim & Co. White, Weld & Co. Dean Witter & Co. 
stock, in due time, will reach 65 June 25, 1959 

Dan River Mills has been slow, but 
moderate gains in sales and earnings 
appear to lie ahead. Retention ad- 
vised. Current yield, 5 

Fruehauf Trailer has held up well 
luring the recent reactionary phase 








f{ the market, and the chances are 
that when the market turns up again, 
as I believe it will, Fruehauf could 
idvance to new highs. In my opin- 


$10,000,000 


on, a level of 30-35 still appears veRI as — ¥ 
possible NI ( ) N | kK ¢ va \ i I NX I 
Earlier this year, I predicted Good- vee ieuk Censedie a 
ich would reach 100. I am gratified 
to see that a high of 103 was attained 


catind Sen ver Vledusctria Mineraria thi snimaDd 


recently. This column continues to 52% Sinking Fund Dollar Debentures 
believe that the stock is a candidate 


Due June 15, 1078 
tor t - q . 
ra spli With Warrants to Purchase 1,030,000 Capital Shares 


Lowenstein has gained 3 points 


during the last month, from 18 to 21 
Earnings in 1959 should show much Offered or 
improvement from the depressed 57c umount of 
a share earned in 1958. Continue to value 1,000 
iid for further recovery, perhaps to 
25 
National Acme’s earnings could re- Price S1,000 


bound to $4 a share this year. and : veel us on the Det 


Per Unit 
mture i ] 


there is an excellent chance that an 
extra dividend will be declared. Ad- 
vise retention. New purchases ad- 
vised on reactions 

Northern Pacific acts well and its 
retention 1S advised 

Olin Mathieson’s aluminum opera- Lazard Freres & Co. Lehman Brothers Kuhn. Loeb & Co. 
tions are presently at full capacity, 


and it now appears that many of the 








(CONTINUED ON PAGE 43) 
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Bigger Futures Profits 
Based on Closer Timing 
THE 


COMMODEX 
SYSTEM 


For Automatic Trading 


in Commodity Futures 
to be published about July Ist 


COMMODEX reduces the three most important 
technical market factors to a pair of simple 
index numbers. Four easy rules help you pick 
the trend follow moves for major 
profits place stops for capital protec 
tion. You can calculate these index numbers 
yourself or obtain them in a daily service 
at nominol cost 


THE COMMODEX SYSTEM is 
prehensive guide to speculation in com 
modity futures it includes fundamental 
analysis, charting, risk factors, spreads, and 
how to develop a balanced portfolio. If you 
have a position in commodities or want to 
build capital and income in these fast mov 
ing morkets, send for full details about 


THE COMMODEX SYSTEM 


Published by 
COMMODITY FUTURES FORECAST 
90 West Broadway, New York 7 

BArclay 7-6730 


also a com 
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Only ONE MAN in 1000... 


KNOWS THE INVESTMENT PROFIT POTENTIAL OF 


LIFE INSURANCE STOCKS 


FOR EXAMPLE...B00 YOU KNOW THAT:— 


35000 Cosa Beners! $ 99,450 
Coatincetal 122,300 
INVESTED Commonwealth es 
on Natl Ule BAe 
JAN. 1, 1947 | Frenkiis Lite 
Im THE Useole Nat'l 
SHARES OF / West Coast a 
Life insurance us the 
in the 








is now worth 


growth industry 
$107 billion. I 
vestors who are interested in long-term capital 
gains should have the facts on life insurance 
company stocks contained in the ELEVENTH 
and REVISED EDITION of our Special Bulle 
tin entitled 

12 REASONS FOR INVESTING 

IN LIFE INSURANCE STOCKS 


which contains specific suggestions of 


largest 


country assets over 


stocks 


which we believe at attractive 
for inve 
A copy of this bulletin will be mailed for $1.00 


P (ait wit por he 7] 


J. H. GODDARD & CO., INC. 
Established 1925 
Members Boston Stock Fxchange 
85 DEVONSHIRE ST., BOSTON 3, MASS. 


stmecnt today 


85 Devonshire Street, Boston 9, Mass 


Please mail a copy of your Eleventh and 1959 Revised 
Edition of Special Bulletin on Life Insurance Stocks 
Enclosed is $1.00. 


Name 


Address 


Please print 





MARKET COMMENT 


July Weather Vane 


SUMMER markets usually are mighty 
interesting; and it is a joy to study 
their unfolding. Perhaps the fact that 
prices normally pursue a 
uptrend at this time of year helps no 
little in rousing interest. The behavio1 
of stocks in July 
phetic, for as a general rule the trend 
prevailing this month affords a de- 
pendable guide to probable action over 
the remainde: 

If this 
the 
have 


vigorous 


frequently is pro- 


of the yea 
itself this 
optimists 


pattern repeats 
that 
rejoice 
The real test for this for- 
market forecasting is due in 


year, chances 
will 


Christmas 


are 
reason to before 
mula of 
the next couple of weeks. Fortunately 


for those whose hopes have been 
pinned on the likelihood of a furthe: 
upsurge in the 


Decembe1 news 


industrial activity in 


quarter, a cheerful 
destined to 
last half of 


mid-year 


background 
vail 


seems 
through the 
Excellent 

Statements 


p! eco- 
this 
month. earnings 


are in store for almost 


every industry. They should encour- 
age a confident attitude. Profit figures 
for major steel producers, for indus- 
trial 


companies are expected to prove ex- 


railroads and for air transport 
ceptionally satisfactory 

The vigorous rebound in industrial 
production the 


reached in April last yea 


from recession low 
bids fai 
to carry through coming months into 
1960 regardless of whether stee] cvera- 
tions are curtailed while sizabie in- 
ventories accumulated in anticipation 
of a strike are consumed. In addition 
to the outlook 


sentiment will be bolstered by favor- 


promising business 
able crop conditions and by a grow- 
ing conviction that introduction of new 
small motor cars by major manufac- 
significant in- 
1960 


turers foreshadows a 


crease in automobile sales afte: 
models are placed on the market 
In addition to a 


nomic background, 


stimulating 
the market has the 
strengthened 


eco- 
benefit of a internal 


structure. A thorough consolidation 
of earlier gains has been in progress 
Attention 


previously in 


for four months has been 


called this column to 


the fact that the great bulk of equities 
has been 


experiencing a corrective 


readjustment while a few dynamic 


issues have pushed the Dow indus- 
trials upward, accounting for the illu- 
that the 


been climbing 


sion market as a whole had 


that the 
momentum in 


Assuming summe! rise 


gains anticipation ol 


rising industrial activity, it would be 


logical to expect groups other than the 
and aircraft stocks 


science, space-age 


by WILLIAM R. WHITE 


to command most 

Among 
important 
segments of a list 


that deserve con- 


attention 
more 


sideration 
and 
airlines, 


are 


autos auto 


+ 
parts, 
chemicals, heavy 


machinery, rails 


and steels. Increasing emphasis on 
be expected as the time 
approaches fo1 1960 


observers 


autos may 
showing 
Detroit 


introduction of 


“com- 
pact” models feel 
that “low 
priced” cars in next year’s lines will 
boost total 


lion units 


confident 


sales well above 6 mil 

If one hesitates to buy shares of the 
“big three” or the more speculative 
American Motors (44) Stude- 
baker-Packard (12), participation in 
the motor car group had in 
a variety of stocks representing parts 


and 


may be 
suppliers which stand to benefit fron 
a substantial increase in 
next 


yutput in the 
year or two. Among seemingly 
reasonably priced issues which should 
do better marketwise are Americar 
Metal Products (2812), Arvin Indus- 
(24), Borg-Warner (42!) 
Spark Plug (43), Clevite 
(3454), Dana (72!2), Eaton (70) 
Electric Auto-Lite (4512), Kelsey- 
Hayes (45), Libbey-Owens-Ford (76) 
and Timken Roller Bearing (58%4) 
Another equity ofte: 
identified with the automotive group 
is Briggs & Stratton (6142), a lead- 
ing producer of engines for powe 


tries 


Champion 


interesting 


lawn mowers. Through a high degree 
of manufacturing efficiency this con 
pany 1953 to re 


duce its engine prices almost 20°, in 


has been able since 


face of increased materials costs rang 
to about 47 
on steel Hourly wage rates have rise! 


23°, in the six years, but greater pro 


ing from 4°, on brass 


ductivity has contributed to lowe: 
manufacturing costs and higher earn- 
Net profit this year 
$6 a share, suggesting the possibility 


the $2 


ings may reach 


of liberalization in dividend 
rate 
Stewart-Warner 

enjoying a 


(51142), which is 


vigorous recovery this 


vear, is sometimes regarded as a1 


automotive issue even though the 
company’s proportion of sales derived 
from makers has dropped 
the 


back in earnings is an estimate for the 


motor cat 


below 20 Indicative of come- 


first six months of $2.25 a share, com- 


M Willian R. White associated 
Hornblower & Weeks of New York City 
uest columnist for Mr. L. O. Hooper 


ol vacation 
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pared with $1.44 for the same period 
of 1958. This well managed concern 
merits the consideration of the con- 
servative investor. 

In the domestic air transport group, 
United Air Lines (3934) has appeal 
as a laggard likely to regain a place 
in the sun as soon as new DC-8 jet 
airliners can be placed in service in 
a couple of months. This leading trans- 
continental carrier undoubtedly has 
been handicapped this year by man- 
agement’s decision to wait for Douglas 
jet transports instead of accepting 
delivery of Boeing 707s for which 
orders previously had been placed. 
Rivals American Airlines and Trans 
World Airlines have gained a head 
start by using Boeing 707s to initiate 
coast-to-coast jet service. Thus, de- 
spite loss to competitors of consider- 
able potential traffic, United has been 
able by aggressive promotion and 
astute scheduling to raise revenue 
passenger miles this year as much as 
5‘, over the corresponding period of 
1958. Even though earnings have suf- 
fered, it evident that results 
for the first half have proved much 
more satisfactory than had been feared 
six months ago pros- 
pective traffic upsurge with introduc- 
tion of jet equipment should have a 
stimulating 


seems 


Moreover, a 


impact on operations 
Since chemicals are so widely used 

as raw 

that 


in reflecting 


materials it is not surprising 
has expanded sharply 
the rise in industrial 
output to a new high. Allied Chemi- 
cal (119), a consistent favorite of this 
column, is expected to report earn- 
than $1.50 a share for 
the three months ended June 30, com- 
pared with 86c in the same quarter a 
ago. Such a showing would 
mean about $2.65 the first half 
and reach a possible $4.50 to $5 a 
share for the year, depending on how 
the 


demand 


ings of more 


yeal 


for 


the steel industry fares in cur- 


rent quarte! 

Another promising issue is Diamond 
Alkali (5914), which may report earn- 
$1.75 a the 
first six months and possibly $3.60 to 
$3.70 for the full year, affording wide 
coverage for the $1.80 dividend. Cash 
flow customarily is much larger than 


ings of about share for 


reported net profit 

Aggressive solicitation of new busi- 
ness, coupled with a better-than-ex- 
pected bulge in industrial output, has 
helped boost freight shipments to the 
highest levels in almost two years. 
Loadings have been running 20% to 
30°. ahead of year-ago totals in re- 
Such volume foreshadows 
satistactory statements 
Interim state- 
ments for scheduled for 
release in the next few days disclosing 
decided gains 1958. 

(CONTINUED ON PAGE 44) 


cent weeks 
exceptionally 
for the June quarte1 
June are 


ovel 
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NEW Comparative Analysis 


65 LIFE INSURANCE STOCKS 
WHAT OPPORTUNITIES NOW? 


Latest up-to-date Report including 1958 earnings and percentage growth in 
insurance in force over last 3 years covers 65 life companies instead of 60 as 
heretofore. Invaluable for Individual Investors and Institutions. 
Many subsiantial investors do not know the remarkable record of the tax 
sheltered life insurance industry and that life insurance stocks have been far 
more profitable in the last 10 years than even the big profit making Blue Chips 
like duPont and General Electric. Fresh opportunities are in the making. 
Our copyrighted comparative Performance Analysis shows 20 year progress 
of 65 Life companies with comparative earnings for 1954, 1955, 1956, 1957 
1958, book values for 1957 and 1958; plus current price-times earnings ratios 
Use this comparison to spot underpriced and overvalued life 
insurance stocks. It plainly indicates several stocks that are very 
attractive now—large as well as small companies. 
FOR YOUR COPY, SEND $1 WITH COUPON 
You will also receive FREE {nalysis of 24 Life Stocks 


Ralph B. Leonard & Company, Ine. 


Spec ialists in Bank and Insurance Stocks } 


25 Broad St., New York 4. N. Y. Tel.: Dighy 4-7485 


20-vear 


Name 


Address 








TAX SHELTERED INVESTMENT 


funds 


taxes, by purchasing our Annual Premium Deferred Annuity 


You can convert into a capitol asset that you are compelled to pay ovt in 


ncome 
We will lend you oll the money 


necessary to pay the premiums ond charge you only 4'4% interest which is deductible for 


income tax purposes under the 1954 Code. The Guoranteed Cash Value of the Annuity increases 
ot 344% This 


taxpoyer’s will be 


R. C. SALLEY, President 


SAM HOUSTON LIFE INSURANCE COMPANY 
3030 Louisiana Street Houston 6, Texas 


interest, compounded annvolly tremendous profits 


Full 


creates depending upon 


taxable income details furnished without obligation upon request 











LONG ISLAND LIGHTING COMPANY 
Gx) 
= 
oP 
ret 


COMMON STOCK 


CONSOLIDATED 
NATURAL GAS 
COMPANY 


30 Rockefeller Plaza 
New York 20, N. ¥ 


QUARTERLY 
DIVIDEND 





DIVIDEND No. 46 


T, ’ 

HE BOARD OF DIRECTORS 
has this day declared a regular 
quarterly dividend of Fifty-Two 
and One-Half Cents (52'42¢) 
per share on the capital stock of 
the Company, payable August 
15, 1959 to stockholders of rec 
ord at the close of business July 
15, 1959 

| JOHN MILLER, Secretary 
| 

| June 24, 1959 


The Board of Directors has de 
clared a quarterly dividend of 
324 cents per share payable on the 
Common Stock of the Company 


on Auguat 1, 1959, to shareholders 


DE ML Le 


of record at the close of business 
on July 10, 1959 


VINCENT T. MILFS 


Treasurer 





June 24, 1959 




















measure fhe effect of 


UR PN = 6 PUSS 


INACTIVE 
ISSUES 
Bought & Sold 


ALBERT J. CAPLAN & CO. 


Members. Phila.Balto. Stock Exch 
Boston & Pitts. Stock Exch. (Assoc 


1516 Locust Street, Prila. 2, Pa. 


ysuRaNC 


STOCKS 


trial on prompt refund basis if not 

LOWRY’S REPORTS, 
Established 1938 

PARK AVE., NEW VORK 17, 


Ine. 








20 N. ¥ 











Send $1 for latest Report F or $5 for month's 
satisfied 


Commodnrties? 


When you put your 
cash on the line, you 
want the facts. 
Fundamental studies 
are essential, but 
tume-tested trading 
techniques are of 
prime importance. 
Learn about them 
from our recently 
written pamphlet, 
“An Intelligent Ap- 
proach To The 
Speculatwe Aspects 
Of Commodity 


Futures Tradin g 


$s 
44 


3 


avatlable u pon request. 


GOODBODY & Co. 


ESTABLISHED 1891 
MEMBERS OF LEADING STOCK 
AND COMMODITY EXCHANGES 


118 BROADWAY. NEW YORK 
OFFICES IN 38 CITIES 


Please send me without cost your 
Monthly Letter FJY 15. Please Print. 


NAMF_ 


ADORESS 


STOCK ANALYS 


IS 


by HEINZ H. 


Buying Stocks for Income 


MAny investors are appalled by the 
realization that the average common 
stock nowadays yields a much smaller 
return than a United States Govern- 
ment bond. It shock 
them because they were brought up 
in the traditional belief, which seemed 
so sensible as to be almost axiomatic 
that there “normal” relationship 
between risk and rate of return 
ernment 


comes as a to 


isa 
Gov- 
bank 


therefore, 


bonds or de- 
100° 
to produce only a 


the risk 


Savings 


posits are safe and, 
expected 
vield 


rate 


modest 
increases the 
should go up. The 
to be about 
for absolute safety; 4°, 
on a corporate 
stock 

where 


and 
ol 


classic 


as 
return 
pattern used 


follows: 3° 


as 


bond; 5°, 
and 6° 

the 
the greate: 


on a pre- 
ferred 
stocks 


pensates for 


on common 


return 
risk 
This may seem like ancient history, 
but it isn’t. Only ten years ago, when 
this great bull market was born, the 
average industrial stock 
yielded not twice as much, but about 
312 times as much as a Government 
bond. The change during the past dec- 


high com- 


common 


ade has been profound 
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Vield on 

Government bonds 
High-Grade Corporate 8 2 
Preferred Stocks 4.0 48 
industrial Stocks* 8.6 3.3 
“Standard & Poor's average for 425 Industrial stocks 
with 1959 dividends estimated by S&P 


One glance at 
clusively answers 


these figures 


the 


con- 


question that 


heads this column 
Indeed, it 
rhetorical question 
If 


is a 


1S a 
now. current 
mcome pri- 
mary wnvestment 
objective, common 
stocks won't 
do 


just 
difficult 
predicament for all investors who can- 
look at the stock 


with complete disregard of income 


This fact causes a most 


not simply market 
There are, for instance, trusts unde: 
the entitled 
to the not al- 
to touch To 
even 


which beneficiary is 


only income and 
the 


appreciation 


is 
lowed principal 
him and 
stock 


whateve1 


capital 
interest 
And then there is a multi- 
tude of people who were brought up 
that they conside1 
it reckless, if not sinful, to invade the 
principal in order to augment an in- 
In today’s stock 
market with a million dollars invested 
in blue chip common stocks, you may 


dividends are of no 


so conservatively 


adequate income 


be wealthy, but on the income alone 
you can't live like a millionaire 
Bond at high 


enough to compensate for the gradual 


yields present are 
depreciation of the dollar as a result 
of inflation and still provide a fair re- 
turn. But, the 

aside 142‘ a yea 
to allow 


dollar : 


unless investor puts 
or 2° 


the 
fact 


aS a reserve 
the 
the 


fo! shrinkage of 


he is nibbling on 


in 
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AREA RESOURCES BOOK 


New book | = 
explains why | 
the area we 
serve offers 

so much 
opportunity 

to industry. 


ar: 


Write for FREE COPY 
Box 899, Dept. N 
Salt Loke City 10, Utoh 
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Making Profits in 


STOCKS 
by POINT and FIGURE technique 


This method of market analysis builds your 
independent judgment in helping to select 
the right stocks at the right time. Widely 
used by professional traders and investors 
for Making Market Profits—and Keeping 
Them 


FREE ON REQUEST 
Literature on Figure Charts of Stocks and 
Commodities a daily price change 
service and instruction material. All 
will be sent free on request. Just write 
for Portfolio F-65 

MORGAN, ROGERS & ROBERTS, Inc. 
64 Wall Street * New York 5, N. Y 
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DOW THEORY LETTERS 


by Richard Russell 


4 service which teaches you to apply the famous 
Theory writ- 
ten by an expert for serious investors who want 
the facts. Send fer brochure explaining the 
Dow Theory, reprints of the author's four recent 
articles in BARRON'S, and a« one-month trial 
subscription (4 $1.00. «($40.00 annu- 
ally, Airmailed.) 
Dept. F, 125 East 93rd Street, N. Y. C. 28 


to your own portfolio or business 
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capital. Besides, the 
vestor who bought ten years 
ago has taken such an awful beating 
with a price decline of 20 or more 
compounded by inflation, that few in- 
dividual investors will be Inclined to 
favor this type of the 


conservative in- 


bonds 


“security” to 

exclusion of common stocks 
Unfortunately, 

factory 


there is 

solution; at best it 
But the point I want 
to make is it would be a mistake for 
an investor, in his desperate search 
for yield, to stocks 
largely on basis of their present divi- 
dend An average re- 
turn usually signifies either lack of 
quality, or lack of future possibilities 
Either should disqualify a 
stock for The emphasis 
must be on earnings, present and fu- 
ture. As earnings rise with the pass- 
age of time, the dividend will 
increase apace. What may seem a 
niggardly yield today should become 

j return a 


no satis- 
will be 


a compromise 


select common 


return above 


common 
investment 


rate 


a tan hence, if 
the stock was selected on basis of its 
future 


price 


lew vears 


bought at a 
the 


prospects and 
that 
ture too far 
But an 
requirement, some growth stocks are 
not suitable for one 
have to take cash 
consideration It 


does not discount fu- 


ahead 
while growth is essential 


for those who, 


reason or anothe 


income into may 


take a decade or longer before com- 


like IBM on 


dividends 


panies Polaroid can and 


will pay large enough to 
provide even a modest 4 
the stock at 


discouraging 


return on 

This is 
these 
little 


ices 


today’s pi 
because many of 
which 


have exceptional 


companies pay so 


very 
pote ntialities 


The re are, howeve! 


scores ol 


panies particularly among the util 


ties, which have been incre thei: 


aSINE 
dividend rates trequently, if 


Elect ic Powe 


not regu 


American (48) 


larly 


for example, has had ten dividend in 


creases since 1948, and 
the yield is only : 


that the ate 


ent 
probable 
yeal 


(SY) 


go up gradually 

General Foods 
impressive record oO 
1948 whic 


hikes since 


continuing popularity 


servative Investors 
present 


The 


boosts is 


return 1 
mere 

not 
course. Some compar 

raises of a nickel at a t 
to wait until it seer 
significantly ent 


Ste el 


larger payn 
maintained. Bethlehen 
this category w few 
since 1948, but the 
$2.40 against only 60c ten years ago 
The 


ing 


increas 


company now pays 


important crite choos- 


rion in 


common stocks for neve 
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MY SMARTEST 
INVESTMENT OF ALL 
WAS THE 5 BUCKS 


From a Barron’s reader 


ke many other men, I ws a hit-or-miss 
nvestor who too often One day I 
w a Barron's ad in the and it made 
se. So I sent in my } r a trial sub- 
cription 
mber the first is 
change my 
ng to buy 
then, every issue 
\ ne information 
mber of companies 
y are doing and 
kind of informs 
ck good investmer 
That's how Barron's } 
capital. You can't 1 
ng a better judge of 
And my 
ve t 


Barron 


smartest investi 
ucks I paid for Barre 


business 

s. It iss 
“wn mend ab 
oe y aff 
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stocks, industry rankings 
and much more 
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Investors Intelligence, Dept. FB-2 


Larchmont, New York 








Incorporated 
Investors 


A mutual fund investing in a list of 
securities selected for possible long- 
term growth of capital and income 


en a 


Incorporated 
Income Fund 


A mutual fund investing in a list of 


securities for current income, 


THe PARKER CORPORATION i1-F 
200 Berkeley St., 
Boston, Mass. 


Please send Prospectus on 


Incorporated Investors 


Incorporated Income Fund 
Name 
Street 


City 


ENERGY 
FUN D inc. 





A mutual fund investing 
for growth possibilities in 


ELECTRONICS 
EXOTIC FUELS 
MISSILES and SPACE 

ATOMIC ENERGY 

OIL and GAS 

ELECTRIC and 

GAS UTILITIES 
and other activities related to the 
energy fields 
Shares may be purchased at Net 
Asset Value. There is no sales 
charge or commission of any kind 
payable to anyone. Shares are re 
deemable at 99°% of Net Asset Value 


SEND FOR FREE PROSPECTUS 


Write Department F 
Distributor 


RALPH E. SAMUEL & CO. 
115 Broadway, NY. 6N.Y. 
Tel. COrtiand 7-8600 











THE FUNDS 


SIC TRANSIT... 


Back in 1949, few 
as alluring to growth-minded inves- 
tors as The nation’s 
kinds 
was in the 
The technol- 
ogy existed to get it to market. In- 
evitable, in 


industries seemed 


natural gas 
appetite for power of all 
growing Gas 


ground in abundance 


was 
clear ly 


these 
circumstances, 
was the formation 
of Gas Industries 
Fund, a 


fund 


mutual 
specializing 
in fas 
To its 
prospects for the 


fund 


securities 


organizers 


seemed as 
rich as for natural 
gas itself. And for 


a time sales of fund shares justified the 


James H. Orr 


hope, with the number of shares out- 
standing doubling (to 2.4 million) in 
the four years from 1950 to 1954 and 
then doubling again (to 4.9 million) 
by 1958 

No Boom. In the ten 
the fund started, 


grown as 


years since 
natural gas has 
torecast, now furnishes 
some 25‘, of total U.S 
Sut Gas 

flashy start 
slowly 


stock 


dried up 


needs 
alter its 
has recently grown more 


powel 
Industries Fund, 


than any othe 


growth 

«Net sales have all but 
with the 5 million shares 
outstanding on March 31, 1959 a mere 
2 above the vea 

Faced this 
dling appeal, Industries 
James H. Orr last month 
did the inevitable. He had his share- 
owners approve a change in name (to 
Colonial Energy Shares) and broaden 
the fund's Said On 
“We haven't lost ou: 
that 


come 


majo 
fund 


before 


with obviously dwin- 


sales Gas 


President 


scope gamely 
enthusiasm fo1 
othe 


along 


gas It's just forms of 


energy have nuclear 
power, high energy fuels, petrochemi- 


cals—and we want to be able to get 


into them 


TOSHI-SHINT AKL 


In New 


team ol 


York last week, a visiting 


Japanese security analysts 
and dealers paused 
their 


trading centers to paint for 


long enough in 


whirlwind tour of American 
FORBES a 
mutual 


Japan. To an 


picture of fund activity in 


American, the image 
seemed a curious blend of the famil- 
iar and the exotic, like putting the 
1utual fund industry in 
front of a funhouse mirror 
Booming Boom. Most 
funds are a unique mixture of open- 


and Unlike 


American 
Japanese 


closed-end American 


open-end 
fixed shares outstanding 
But like open-end companies, shares 


companies, they have a 


number of 


can be redeemed at net asset value at 
any time. And unlike any U.S. funds 
most Japanese toshi-shintaku (lite: 

trust) shares are 
automatically redeemed, at net asset 


they 


ally, investment 


value, five to seven vears afte: 
are issued 

As in the U.S., mutual fund shares 
in Japan are 
booming at an 
Since 1953 
surge, their total net asset value has 
increased tenfold, from 20 to 200 bil- 
lion yen 


booming in sales but 
extraordinary rate 
when 


sales started to 


As in America, a big sell 
ing effort is a 
boom, but the sales techniques are 
unusual. U.S. funds, their natural 
salesmanship inhibited by SEC rates 
chiefly rely on salesmen to go out and 


major reason for the 


find customers 


Japanese funds rely 


on big ads on television, in news 
papers and other mass media to make 
the customer interested enough t 
come to them As in America, toc 
chiefly 


growth, but 


Japanese funds emphasize 


capital many also pay 
dividends 
annually 
Common Problem. According to tall 
energetic Yasuo Sakaguchi, a gover- 
nor of the Osaka Stock Exchange and 
a leading authority on Japanese funds 


averaging i ol more 


the healthy yield on fund investments 
will tested 


painfully fa- 


soon be 
ever. The 
milian to 


severely how 
reasons are 
Americans interested i 
“As in America,” said Saka 
‘mutual funds themselves are 


bull 
(literally, up- 


funds 
guchi 
a major reason tor our current 
market, o1 age-soba 
market) continually 
accumulating funds that must be in- 


vested 


since we are 


and therefore causing con- 


stantly mounting buying pressure 
The pressure is by no means re- 
stricted to blue chips, ol 
With net 
fund holdings 
than 300 billion 
yen by the end of this year, the total 
will amount to about 10°, of the total 


value of all shares trade d on Japanese 


Japanese 


yuryo-kabu, alone asset 
value of all Japanese 
due to 


reach more 


exchanges. Like many of his Ameri- 
rsonally 
has no trend 
lead. Because he is an 
Sakaguchi 
offering an old proverb 


can colleagues, Sakaguchi pe 


idea where the might 
authority 
apologizes for this by 
“At the base 


of a lighthouse, it is always dark 
VORTH OF THE BORDER 


Ar First blush, the latest quarterly 
report of Canada General Fund Ltd 
the Vance, Sanders-sponsored Amer- 
ican mutual fund investing in leading 
Canadian fairly 
handsome 


securities, made 


reading. Net 


assets as ol 
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T. ROWE PRICE 
GROWTH STOCK FUND, INC. 


a 

OBJECTIVE: Possible long term 
growth of principal and income. 
OFFERING PRICE: Net asset value. 


There is no sales load or com- 
mission. 


REDEMPTION PRICE: Net asset 


value less 1°. 


Prospectus on request 
Dept. B 
10 Light Street Baltimore 2, Md. 











UW€eystone 


INCOME FUND 


A Mutual Investment Fund which seeks 
HIGH CURRENT INCOME from se- 
lected Stocks and Bonds without undue 
risk to capital 

~#— For FREE descriptive Pro- 
spectu mau this ad with your nane 
ind address to Dept.G-2 


THE KEYSTONE COMPANY 


50 Congress Street, Boston 9, Moss 








ROCKWELL 





SELETED 
CELEBRATES ITS 


50th ANNIVERSARY 
THIS YEAR 


by continuing to serve: 
* Transportation * Construction 
* Agriculture * Petroleum 
* Public Utilities * General 
Industry and Government 
better with Rockwell-Standard: 
¢ Axles * Transmissions 
* Torque Converters 
* Leaf and Mechanical Springs 
* Bumpers * Cushion Springs 
* Brakes * Forgings * Stampings 
¢ Grating * Universal Joints 
¢ Executive Aircraft 


and newly added: 
* Lighting Standards 
DIVIDEND NOTICE 


Nas today 
jarteriy dividend 
per share on the 
the Company, 

10, 1959, to stock 
at the close of 
1959 

A. A. Finnell, Secretary 


ROCKWELL-STANDARD CORPORATION 


Coroopolis, Pennsylvonia 
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May 31 reached $98.2 mi! 
from a year ago. Net as 
share amounted t 
23.5 from 1958 
William F. Shelley 
news that “Canadia1 
ery had reat hed 
general business 
activity, national 
income ana #&ross 
national product 
A closer 
ing, however, re 
vealed that Can- 


ada General was 


read- 


suffering the same 
trouble as most 
of the other Ca- 
nadian 


William Shelley 
funds: it 
has virtually stopped attracting 
money 

Redemptio1 of shares cost 
General nearly $6 million in the last 
nine months. while proceeds from the 
sale of new shares barely exceeded 
$7 million 
IT PAYS TO ADVERTISE 
THE normally staid British have 
Madison Avenue and US 


salesmen one better in the art of high- 


itual fund 


powered selling B newspape! and 
magazine advertising they are push- 
ing, “block offers I vhich a certain 
number of shares 
put on sale on a certain day. So fa 
every block has been oversubscribed 
despite one fact presumably not men- 
tioned in the advertisements: like any 
open-end fund, the same sha 
available to invest: 

and at any time 

price the 

offers.” 


THE 
LAZARD FUND. 
ING, 


Report 
for the six mont! 


June 30, 195 


44 Wall Street, 
New York 5, N. Y. 
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BEAR MARKET? 


When the market falls, ma 

stock warrants qa w t 

prices and afford the great 

1ppreciation on a rebound 

one market cycle a $500 investment in 
Tri-Continental warrants appreciated to 
$85,000. You should read THE SPECU 
LATIVE MERITS OF COMMON STOCK 
WARRANTS, by Sidney Frie { the 
full story of warrants, a npanied by 
a list of 110 common stock warrants y 
hould know about. For your copy, send 
2 to R.H.M. Associates, Dept. F-142 
Fifth Avenue, New York 1, N. Y 
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For Investors 
Seeking Long Term 
GROWTH POSSIBILITIES 


This Mutual Fund seeks possible growth of 
capital and income by investing in a 
list of companies in many industries which are 
active in chemical science 





diversified 


Prospectus upon request from yo 
mai! coupon below te 


F. EBERSTADT & CO. INC, 


Monoger and Distributor of Chemico!l 


65 Broadwoy, New York 6. N.Y, Dept. f 











Profit Guide To 
62 ACTIVE 


WARRANTS 


Large speculative profite — even small | 
fortunes —- have been made in well- 
situated, low-priced warrants For ex 
ample, every $100 invested in Tri 
Continental's warrants at low prices > 
grew to $17,200 in 48 months. And 
every $100 invested in Hoffman Ele« 
tronics’ warrants at low prices grew to © 
$%),000 in 24 months. Now, as a guide 
to your future profit prospects in war- 
rants (and to help minimize your risks) § 
our Editors have prepared a new Report 
entitled: “A Statistical ‘Data Guide’ to = 
62 Active Warrants.” This analysi« j 
gives you: (1) price ranges of each war- = 
rant and its stock; (2) the stock's earn 
ings and dividend trends; (3) shares ont 
standing of both stock and warrant: (4 
option terms and expiration dates of eac! 
warrant; (5) where you can buy and se 
each warrant. This unique ‘Guide’ is =~ 
yours as a bonus now when you sen 
just $1 (new readers only) to try our 7 
weekly advisory service "The Growth * 
Stock Letter’ for the next 2 weeks § 
Mail this ad with your name and a 
dress and $1 today to Dept. F.34 


DANFORTH-EPPLY 
CORPORATION 
— Investment Advisors — 


WELLESLEY HILLS §1, anaes. 
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QUARTERLY DIVIDEND 


The Board of Directors of 
International Business 
Machines Corporation has 
today declared a quarterly 
cash dividend of $.50 per 
share, payable Sept. 10, 
1959, to stockholders of 
record at the close of busi- 
ness on August 11, 1959 

C. V. BOULTON, 


Treasurer 


590 Madison Avenue 
New York 22, N. Y. 
June 30, 1959 


IBM | 
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INTERNATIONAL BUSINESS MACHINES CORP 














COLUMBIA PICTURES 
CORPORATION 


The Board of Directors at a 
meeting held today declared a 
quarterly dividend of $1.06, 
per share on the $4.25 Cu 
mulative Preferred Stock of 
the company, payable Au 
gust 17, 1959, to stock 


holders of record, August 3, 
quwet 1959 . 
— LEO JAFFE 

First Vice-Pres. & Treas 


New York, June 29, 1959 
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(CONTINUED FROM PAGE 39) 


and it makes no difference whethe: 
or not cash dividends have to be an 
essential consideration—is the long- 
range earnings trend of a corporation. 
The statistical record now encom- 
passes a period of more than two dec- 
ades, unmarred by a major depression 
and only slightly disturbed by “cor- 
rective adjustments” or “recessions.” 
The nation’s economic development 
since the 1930s has been phenome- 
nal, and any company whose earn- 
ings, on a per share basis, did 
not adequately participate in this 
growth simply does not qualify for 
consideration. The least one should de- 
mand of a corporation, before invest- 
ing money in it, is conclusive proof 
that it has been able to keep the pace 
If there are serious flaws in the record, 
such companies should be avoided al- 
together, unless valid reasons can be 
offered why the shortcomings of the 
past have been eliminated and do not 
constitute a real drawback in the 
future 

United Fruit is a characteristic ex- 
ample of a stock which attracted many 
yield hungry investors. For years it 
had been paying $3 and sold around 
50 for a 6°) return. Investors felt se- 
cure in the knowledge that United 
Fruit was a dominant factor in its 
field and had never missed a dividend 
since 1899. It has been a disillusioning 
experience. The dividend was cut to 
$2 and the price has declined to 34, the 
lowest since 1945. Once again the 
stock yields close to 6%, but any 
“bargain” as obvious as this one 
should be viewed with utmost sus- 
picion 

Examples of companies where a 
drastic change in management and 
operating policies appears to be bear- 
ing fruit include Armour & Co., 
Crown Cork & Seal, Montgomery 
Ward and J.I. Case. It would not 
make sense to judge thei: prospects 


on basis of past performance 


Advar ce release ot FORBES colt mnists’ 


regular icles, excepting Mr. Lurie’s 
will be airmailed to readers on the day 


of the vriting. Rates on request 
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BOSTON EDISON 
COMPANY 


Preferred Dividend 

A quarterly dividend of $1.06 
per share has been declared 
payable on the first day of 
August 1959 to holders of 
record at the close of business on 
July 10, 1959 of the Com 
pany’s Cumulative Preferred 
Stock, 4.25 Series 


Preferred Dividend 

A quarterly dividend of $1.20 
per share has been declared 
payable on the first day of 
August 1959 to holders of 
record at the close of business on 
July 10, 1959 of the Com 
pany’s Cumulative Preferred 
Stock, 4.78 Series 


Common Dividend No. 28! 
A quarterly dividend of 70 cents 
per share on the Common Stock 
of the Company has been de 
clared, payable on the first 
day of August 1959 to stock 
holders of record at the close of 
business on July 10, 1959 

Checks will be mailed from 
Old Colony Trust Company, 
Boston 


ALBERT C. McMENIMEN 


Treasurer 


Boston, June 22, 1959 

















PHILADELPHIA ELECTRIC 
COMPANY 


C/ nidouill Q Eitcies 


Dividends on all series of pre- 





ferred stock have been declared, 
pavable Auguat |, 1959, to stock 
holders of record at the close of 
business on July 10. These divi- 
denads amount to $1.17 a share oa 
the 4.68%, Series, $1.10 a share 
on the 4.4 Series, $1.07'> a 
share on the 4.3 Series, and 95 
cents a share on the 3.8 Senes. 
Cheeks will be mailed 


Treasurer 

















CGMB 


GLADDING, McBEAN & CO. 


Los Angeles, California 
DIVIDEND NOTICE 


A quarterly dividend of 25c per st 





has been declared on the outstanding 


common stock of this company. pay 
able on July 24, 1959, to stockhold 
ers of record at the clos f bu 

on July 8, 1959 


June 24, 1959 


























GCOODWIN offer an excellent speculative oppor- has acted well recently. Continue to 
tunity. Apparently, an offer was 
(CONTINUED FROM PAGE 35) made recently, but turned down, 





hold for a possible price of 70-75 
In my January 1 column this year, 
hence the reason for the decline in 1 called attention to the oil industry 
problems that plagued the company _ the price of its stock. Publicker was 
are about over. Hold for a price of at labeled a gamble by this column. 1 
least 60 suggest readers sell it, take thei 
Pepperell expects to show a gain small loss, and forget it production, declining prices, et al 
in both sales and earnings this year. Southern Pacific has been one of and all of these stocks except Unior 
The stock, while not dynamic, ap- the best acting rails. Earnings are Oil of Calif 
pears to offer a good value for con- expected to make an all-time high badly. It 
servative investors. Hold. this year of over $7 a share, and it is 
Philco rallied to a high of 36 sev- hoped that a dividend increase o1 my current opinion that the leading 
eral months ago, and since declined extra is in the offing. Continue to oils 
to around 30, where it is now selling. hold purchase than a sale 
Earnings should rise to an estimated Stanley Warner has been making In this 
$2 a share this year, and it is possible new highs almost daily (as this is to 
that further improvement will be seen written), and has advanced 11 pwints cently made by the president of Sun 
over the next few years. However, I since recommended here at 21 in’ ray Mid-Continent—‘“Reductions it 
believe earnings gains from here will February. It is possible that it will oil refinery runs, recent cuts pe 
be at a slower pace, and suggest that advance further, perhaps to 34-35 mitted in 
the stock be sold on a rally to 33 However, in view of its sharp run-up State 


and in particular the 12 issues listed 
in the above column. Since that time 
the industry has suffered from ove: 


have declined—some 
has been most disconcert- 
ing, to say the least. However, it is 


are today a better long-rangs 


connection, it 1s interesting 


note the following comments < 


crude oil production by 
regulatory bodies and _ rising 

Piper Aircraft should have a good I suggest readers accept partial demand 
year, and the chances are that the profits 
stock will continue its upward mo- Stevens (J.P.) acts very well and products during the third quarter 
mentum. Hold appears to be headed higher, perhaps We look for improvement in general 

Publicker has been a terrible dis- to 35-36, at which time profit-taking in the 
appointment to me. Readers will re- would appear warranted 


should begin reducing the 


industry's surplus stocks of petroleun 


industry conditions in the third 
quarter, and surpluses being co 
call I recommended its purchase United Merchants is slow, but earn- ected by the fourth quarte: Whilk 
around 13 earlier this year, as the ings should improve this yea 
stock appeared quite cheap in rela- last. O.K. to hold fo 

tion to its high of years ago. Also, I preciation t 
understood there was a possibility of Wheeling Steel's 


patience will be undoubted] 
equired this colun n 
inued retention of | 
could the belief that by the 
a merger with a leading chemical double this year from tl $3.69 of the 


a industry s 


company, that if approved, would share earned a yea) The stock behind it 
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FOR YOU! 


BABSON’S clients have been 
advised to BUY some of the se- 
listed below. HOLD, 
or SELL advice was given on 
Now, BABSON’S 
will send you this profit-making 
information FREE as 
to America’s 
Personal In 


curities 
the others. 


research 
an introduction 
most experienced 
vestment Advisory Service. 
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Grumman Aircraft Engineering 
Hazeltine Corporation 
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Ronson Corporation 
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New York, New Haven & Hartford R.R. 
Pantepec Oil 

International Harvester 
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Phillips Petroleum 

Sperry Rand 

Industrial Rayon 

General Dynamics 
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Safeway Stores, Inc. 
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Olin Mathieson Chemical 
California Packing 
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(CONTINUED FROM PAGE 32) 


traffic stimulus imparted by our im- 
proving business trend should keep 
the third within at 
“shooting distance” of last year’s level 
With United's own jets to be flying in 
the fourth quarter, the full year 
should make satisfactory compaiison 


quarte! least 


with 1958 earnings of $4.05 per share 
1960 could be 

inasmuch as 
of its traffic then could be 
originated in Interestingly, the 
line has made inroads against its big- 


Even more important, 
the company’s big year 
some 40°, 
jets 


gest competitor in the past five years 
Around 40, the stock has an above- 
average measure of long-term appeal 

To go to the other end of the alpha- 
bet, Steel 


remains one of this column’s favorite 


American Foundries, also 


speculations advance to 
about 69. For one thing, the company 
is believed on the 


despite its 


verge of an ar- 
U.S. Steel whereby 
the two will jointly form a new com- 
pany which Steel 
steelmaking 

Technical 
people believe that this process could 
eventually 


rangement with 


licenses American 
Foundries’ low-cost 
process to the industry 
mean the emergence of a 
American Steel Foundries, for 
it has application in othe 


“new” 


industries 
The die 


there is 


as well as the steel business 
hasn't yet and 
“many a slip twixt the cup and the 
lip”; but the potentials are exciting 
Secondly, 1960 holds the promise of 
being a much better year than the $5- 
$5.50 per share profit in prospect for 
1959 a) in all proba- 
bility the machine tool division 


been cast, 


This because 
will 
be a healthy contributor to earnings: 
b) the rail 


continue to prosper; 


equipment division will 
c) the company 
will make money on its new cast iron 
pipe plant which will be ready 
March 
Brunswick-Balke-Collender, an old 
favorite suggested at a price of only a 
fraction of the going level of 
illustrates two points: a) 1959 is prov- 
bette: 
management 
anticipated. b) 


next 


than 
had 
“catch- 
ing up” with stock prices, which means 
that the 
than real 


ing to be a much 


yeal 
corporate earlier 
Earnings are 
dearness is more apparent 
For example, the company’s 
$250 
million while earnings probably will 
be one third better than last year’s 
nearly $14-million profit. Equally in- 
teresting, 1960 could likewise be a big 
Brunswick 


making its own pinsetters 


sales this year should exceed 


year, for then will be 
its newly 
division 


should be doing well, and a very in- 


acquired medical supplies 


teresting European manufacturing 


project has been set up 


100, 


It doesn't much stretch of 
the imagination to visualize anothe: 
melon being split with stockholders 
this year, all of which illustrates still 
another point 
often can be 
expected places 


require 


the best opportunities 
found in the least- 

As has been noted in past columns 
the farm implement business is en- 
joying a banner year notwithstanding 
The 
reasons for this anomaly are that: a) 
While there are fewer 


a slight decline in farm income 


farms than in 
past years, they are bigger farms and 
require more mechanization. b) Farm- 
ers have begun to replace the machin- 
ery bought in the 
years, 


early postwar 


some of which has become 
this Inter- 
national Harvester, a company which 
had 


which probably had lost some com- 


obsolete. In connection 


for years excess capacity and 


ground, is now cutting its 
cloth to fit the new The re- 
that Harvester 


has improved its competitive position 


petitive 
pattern 
sult is International 


and is making a more normal returr 


on its farm implement business 
which, incidentally, is less important 
to its prosperity than its truck busi- 
Last about 47 of the 


company’s volume came from trucks 


ness year, 
trom 
Apart 
International 


36°, from farm equipment, 12 
construction equipment, etc 
from these details, the 
Harvester situation can be 
rized in a very few words 
pany, at 
its shell 
This year, International Harvester’s 
volume may be the 
while earnings could reach the $4.25- 
$4.50 per 
the 1960 outlook is quite satisfactor, 
The 
follows the durable 
pattern of the FRB Production Index 
b) The construction equipment busi- 


summa- 
the com- 


last, may be coming out of 


best in history, 


share area. Furthermore 


inasmuch as: a) motor. truck 


business goods 


ness follows highway spending, which 
in the earth-moving stage. c) 
The aforementioned “pluses” in _ the 
farm implement business should still 
force. All in all, Inter- 
Harvester, around 50, is a 
intriguing speculation in a major com- 
pany which may at last have found its 
place in the scheme of 


is now 


remain in 
national 


things 


WHITE 





(CONTINUED FROM PAGE 37) 
market action has been 
observed in Atlantic Coast Line 
(5844), Denver & Rio Grande (20) 
Northern Pacific (55), Seaboard Air 
Line Railroad (3842) and Southern 
Pacific (74) 

Resumption of dividends by Stand- 
ard Railway (16) at an 


Favorable 


Equipment 
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indicated $1 annual rate reflects con- 

fidence in a sustained recovery of 

earning power. . . . Dividend liber- THIS ISSUE 
alization attests to brighter prospects 

for synthetic textile yarn producers, Volume 84, Number 2 july 15, 1959 
especially those participating in de- 

velopment of Tyrex tire yarn. 

Union Bag-Camp (45) is expected to INDEX OF FEATURES 
boost net profit this year to about 

$2.75 a share from $2.13 in 1958 on an 

increase in sales. . . . General Steel ot Malc . 
Castings (2854), which has fluctuated The ny eh po Ay 
in an exceptionally narrow range this Investment Pointers UJ. Donald Goodwin 
year, appears modestly appraised on Market Comment (William R. White 
basis of an expanding backlog and a Analysis (Heinz W. Biel 
projected 1959 earnings of about $3 othe ony 

a share, affording wide coverage for 

the $1.60 annual dividend. . . . Swift 

(4142) still looks like an attractive 

holding for the pull SEESK GY COMPANES 
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529. How to Buy anp Sett Commopti- ACF industries annon Mills 35 win Met 
. Allied Chemica ; ase 42 Peppere 
ries. If you're eyeing the possibility of big American Airlines 7 Cessna Aircraft 35 Philco 
profits on the commodity market, you American Chain & Cable : Champion Spark Plug ) Piper Aircraft 
. . ¢ " ¥ ‘sel na h American Electric Power Clevite Polaroid 
may want first to acquaint yourself wit American Metal Products mbustion Engineering ; Publicker 
the facts of life as a commodity trader American Motors ontinental Baking re fic 
a ¥ American Optica 3 “rown Cork & Sea 47 Southern Pacif 
This booklet covers all the basics: risk- American Smelting & Dana Core tandard Railway Ea 
carrying, hedging, the factor of govern- Refining Dan River Mills Stanley Warner 
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nal Harvester nion O f a 


enumerates and discusses various savings 


media, including insurance and annui- Burlington Industrie Natior Aor 3S W & 
Burroughs Cort r ‘ 


ties, and the ways in which you can 
invest your dollars (not forgetting in- 
vestments in personal advancement) 
Normally sold for 10 cents a copy, the 
booklet is free to Forses readers by spe- TABULAR COMPARISONS 


cial arrangement (40 pages) | - 


531. Economic InpIcators—THeEIR USE 
in Business Forecastinc. Published by 
Dartmouth’s Tuck School of Business 
Administration, this booklet describes 21 
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attempts to evaluate their usefulness CHANGE OF ADDRESS 
The author's conclusions: indicators can- 
not predict when a business turning | , i 


i¢ t 


point will occur they give no idea of ne iahel of your my of Fores) 
how intense a revival or recession will ; 
zone num be if any) allow four week tor 
be, or its duration; and, in sum, they 
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ON THE 


TH 0 U G HTS BUSINESS OF LIFE 


The ultimate good desired is bette: 
reached by free trade in ideas—the 
best test of truth is the power of the 
thought to get itself accepted in the 
competition of the market. 

Ouiver WeNDELL HOLMES 
Power exercised with violence has 
seldom been of long duration, but tem- 
per and moderation generally produce 
permanence in all things SENEC A 

Nothing so obstinately stands in the 
way of all sorts of progress as pride 
of opinion; while nothing is so foolish 
and baseless J. G. Howvanp 


The best preparation for the future 
is the present well seen to, the 
duty well done G. MacpONALD 


last 


the 
standards 


than 
world 


Nothing is sadder conse- 
having 
worldly means 


Van Wyck Brooks 


quences of 
without 


Think of you faults the first 
part of the night when you are awake, 
and of the faults of others the latte: 
part of the night when you are asleep 

CHINESE PROVERB 


own 


All problems become smaller if you 
don’t dodge them, but confront them 
Touch a thistle timidly, and it pricks 
you; grasp it boldly, and its spines 
crumble WituraMm S. HALsey 


There are hardly two creatures of a 
more different species than the same 
man, when he is pretending to a place, 
and when he is in possession of it 

Lorp HALIFAX 


A man’s life is interesting primarily 
when he has failed—I well know. Fo: 
it’s a sign that he tried to surpass him- 
self GEORGES CLEMENCEAL 
Be than othe 
can, but do not 


wise people if you 
tell them so 


Lorp CHESTERFIELD 


Never stand begging for that which 
you have the power to earn 
CERVANTES 


When any of the four pillars of gov- 
ernment 
and treasure 
weakened, men had need to pray fo: 
FRANCIS Bacon 


religion, justice, 


fair weather 


46 


counsel, 
are mainly shaken or 


Fear less, hope more; eat less, chew 
more; whine less, breathe more; talk 
less, say more; hate less, love more; 
and all good things are yours 

SWEDISH PROVERB 
The 


essential to your permanent security 


formation of right habits is 
They diminish your chance of failing 
when assailed, and they augment yout 
chance of recovery when overthrown 
JOHN TYNDALI 


B. C. FORBES: 


Beware of the effect of wealth 
It is 
when it 


usually least dangerous 


has been earned by 
effort 


years 


painstaking over a long 
That 
tends to make and keep a man 
level-headed. Wealth can make 
or unmake a Its 


breeds 


stretch of process 


personality 
possession sometimes 
vanity, offensive self-assurance, 
an overvdearing attitude towards 


Many 
tempted to 


others who into 
wealth 


away from ordinary mortals, to 


come 
are draw 
become aloof, isolated, suspicious 
that every person has designs on 
their pocket book. Happily, an 
abundance of money can bless 


The 


to be vigilantly guarded against 


as well as curse. latter is 


It is the duty of government to make 
it difficult for people to do wrong, easy 
to do right WILLIAM E. GLADSTON” 


Free and fair discussion will ever be 
found the firmest friend to truth 
G. CAMPBELI 


of foresight 
H. TAyYLor 


Fear is the mother 


Sit down before fact as a little child, 
be prepared to give up every 
follow 


pre- 


conceived notion, humbly 
wherever and to whatever abyss na- 
vou shall learn nothing 


T. H. Huxtey 


ture leads, o1 


Believe when I tell you that 
thrift of time will repay you in afte: 
life, with a usury of profit beyond you 
most sanguine dreams; and that waste 
of it will make you dwindle, alike in 
intellectual and moral stature, beyond 
youl! 


me 


darkest reckoning 
WILLIAM GLADSTONE 


little shots who 
CHRISTOPHER MORLEY 


Big shots are only 
keep shooting 


No man needs sympathy because he 
has to work, because he has a burden : 
to carry. Far and away the best prize 
that life has to offer is the chance to 
work hard at work worth doing 

THEODORE ROOSEVELT 
work 
but offensive in personal relations 

BERTRAND RUSSELI 


A sense of duty is useful in 


When ancient opinions and rules of 
life taken away, the 
possibly be estimated. From that mo- 
ment we have no compass to govern 
no! know distinctly to 
EDMUND BuRKE 


are loss cannot 


us, can we 


what port to stee 


goods 
remakes—all 
KENNETH GOODE 


Adequate distribution of 


makes, unmakes—o1 


capital values! 


Continuance of a name in industrial 


production has never been gained 
without the 
approbation of the consume! 


Howarp HEINz 


constant, day-to-day 


An executive is a man who decides 
sometimes he decides right, but always 
he decides JOHN PATTERSON 
Freedom from bad habits bests any 


other kind of freedom 


Ep. Howr 
To add a library to a house is to give 
that house a soul CICERO 


Truth is tough. It will not break 
like a bubble, at a touch; nay, you 
may kick it about all day, like a foot- 
ball, and it will be round and full at 


evening OLIVER WENDELL HOLMES 


Thoughts 
Regu- 


More than 3.000 selected 
available in a 544-page book 


lar edition, $5 





A Text... 
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For He 
one, and hath broken down the middle wall 


of partition between us 


is our peace, who hath made both 


EPHESIANS 2:14 
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Now in Nickel Stainless 
economical corrosion-free 


Steel... 


windows 
f any kind. No painting. no \ 
Every rain cleans it 
And. look e the 
They don’t bind. they don’t warp, There you'll find Nickel Stainl 
they don’t stick. In short. they open, ires, fit 
and easily. 


mew 


in fixt hoors itl 
and one hardware 


iten 
finishes. too 


Inco 


In a variet) 


will be 


superior 
» really the 


most eco- 


v're made to last for 
wit »> mainte 


less Steel keeps 
bie 
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